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Record Speed Tests Parts at Indianapolis 


GOV'T PERSECUTION CHARGED 


Anti-Code Voters Gain in AN’s Dealer Poll 


|Sparks 


| ADN Now AN 
Rear-View Mirroring 


Racing for Glory 
| Tom Beck’s Firstings 
i > ee 


By 
Chris Sinsabaugh 


UTOMOTIVE NEWS takes its 
bow this week—really an 
old friend and standby with a 
hair-bobbed name. “Daily” has 
been dropped from a title for 
| “the newspaper of the industry”, 
| which was founded in 1925. 
With this issue the old familiar 
| ADN takes AN for its moniker. 
In keeping with the times the 
“corner office” has been doing a 
job of streamlining the publica- 
tion— dropping the mid-week 
edition and incorporating the 
features of the pink in the Sat- 
urday paper, which will be the 
only issue of the week. Sub- 
scription prices have been low- 
ered from $6 to $4 per year and 
establishing a novelty in the 
way of “multiple” subscriptions 
at $2 each, providing the “mul- 
tiple” or “multiples” go to the 
same address as the $4 subscrib- 
er. 
7” + ¥ 


NEXT WEEK will be the fifth 
anniversary of the paper as a 
product of the Slocum Publish- 
ing Co., so this is a sorta pre- 
birthday column which gives me 
considerable latitude in gazing 
into the rear-view mirror and, 
without any braggadocio on the 
part of the editor, raking the 


embers of the half-decade for | 


what AN, nee ADN, has ac- 
complished in that time. 

_Not the least of the accomp- 
lishments—in fact it probably is 


tops—has been our Automotive | 


Almanac, an annual statistical 
edition which filled a long-fclt 
want in the industry. The fifth 


edition, now in course of prep- | 


aration, certifies to its public ac- 
ceptance. Then there was Trail- 
er Trade, a section given over to 
that little brother industry ot 


the automobile business, which | 
now is incorporated in Truck, | 
Bus and Trailer, a monthly sec- | 
tion which has been a feature | 


for the past six months. 
* * * 


THOSE HAVE been staple pro- | 


ductions, but we in the editorial 
department look back over those 
five years at what you might 
Call extra efforts which sorta 
batted it up to us to do our 
(Continued on Page 14, Col. 1) 
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Fitment Makers 
Play Big Role in 
500-Mile Race 


Expert Analysis of Event 
Shows Contributions of 
Various Companies 








INDIANAPOLIS.—Under the 
new international rules_ the 
Decoration Day 500-mile race 
on the Indianapolis Speedway, 
proved to be another record 
breaker. The winner, Floyd Rob- 
erts, in a Firestone-shod Burd 
Piston Ring Special, not only 
raised the track record by 3.62 
miles per hour to 117.200 but the 
pace set by the leaders broke 
every intermediate record from 
one lap to 200 except for the 
fourth. 


The new rules had the entire 
racing fraternity and the sup- 
porting accessory makers and 
their engineering staffs working 
all the year to perfect new cars, 
new engines and new designs. 
The rules this year removed all 
restrictions as to the amount of 
fuel and as to the kind of fuel 
that might be used. As a result 
all kinds of gasoline and alcohol 
blends were used. The principal 
limitations were the engine size 
and car weight, with the special 
| provision that superchargers 
(Continued on Page 3, Col. 1) 


NADA Names 
Committee on 
‘By-Law Changes 


DETROIT — The appointment 
of a committee to consider the re- 
| vision of the constitution and by- 
laws of the National Automobile 
Dealers Assn., in accordance with 
the resolution adopted at the re- 
cent membership meeting, has 
| been announced by E. M. Lied, 
| president of N.A.D.A. 


The following automobile deal- 
ers have been appointed and have 
indicated a willingness to serve: 
| J. N. Mitchell, Waco, Tex. (chair- 
man); Will G. Price, Wichita, 
Kan.; J. Schiott, Bridgeport, 
Conn.; John E. Smith, Atlanta, 
Ga.; E. J. Powell, Upper Darby, 
Pa. 

As a result of the request for 
in the by-laws and 








| changes 


2 


| constitution of the NADA, it was | 


decided at the recent NADA con- 
vention to retain present officers 
‘until the revisions had been 
| completed or dismissed. 

Although no date has been 
set for the meeting of the com- 
mittee, it is expected that it will 
| be called in the near future. 


| 





A Finger in the Dike 


--An 
Editorial 





2 the obscure little Dutch boy who skyrocketed into 
fame by holding his finger in the chink in the dike, 
preventing a flood in his country, the average dealer’s 


service manager has a chance 


exist when the business dikes are firm. 


for fame today that does not 
In these days of 


ebbing profits and seeping resources the service manager 
has an opportunity to prove that his department is not one 
of the necessary evils of the automobile business but is a 
lode stone which draws and holds satisfied customers. 
Today’s conditions are a challenge to service managers 
and their employes. In many dealerships the responsibil- 
ity for continued profitable operation rests squarely on 


their uniformed shoulders. 


Increased responsibilities 


carry always the possibility of increased reward and in- 


creased recognition. 
comes his opportunity. 


Thus the serviceman’s burden be- 


Today he has an opportunity to prove a point, which for 
years he has felt to be true, but which he has been unable 
to prove; that the service department in addition to pro- 

(Continued on Page 4, Col. 1) 


Dealers Continue to Stress 


Need for Used Car Control 


By William C. Callahan 
Managing Editor, AN 


DETROIT.—With a6 total a 
230 votes tabulated in the Auto- 
motive News polls among auto- 
mobile dealers on “Do you want 
a code?”, the percentage in fa- 
vor of some sort of control still 
leads but shows some decline 
from the tabulation last week. 

In the May 28 issue the vote 
stood 69 to 52 in favor of a 
code or 57 per cent to 43 per 
cent. This week’s_ tabulations 
show 124 for a code as against 
106 opposed, or on a percentage 
basis, 54 per cent for and 46} 
per cent against a code. | 

In almost all cases those | 
stressing the need for some code | 


The Top Ten 
PASSENGER CARS 
First Ten in Registration as 

Reported in AN Today: 











1938 1937 
Pos. Make Pos 
1—154,665 Chev. 249,862— 2 
2—135,094 Ford 305,264— 1 
3— 81,669 Plym. 163,405— 3 
4— 51,535 Buick 59,973— 7 
5— 35,516 Dodge 89,948— 4 
6— 32,874 Pont. 67,625— 5 
7— 30,565 Olds. 62,265— 6 
8— 16,462 Pack. 35,482— 5 
9— 16,341 Chrys. 29,023—10 
10— 13,874 Hud. 33,407— 9 
Total All Makes 
625,774 1,214,258 
For complete Standings of all 

makes, see Page 17 this issue. 


in the industry point to the 
urgent need for a used car al- 
lowance provision in any con- 
trol plan adopted. Whether this 
could be provided under a set 
of rules promulgated by the 
Federal Trad2 Commission is 
very problematical. 

Actually the chief function of 
the FTC is to insure continu- 
ance of competitive conditions, 
whereas the idea sought in vari- 


ous used car allowance or price 
control plans would seem to be 
aimed at eliminating comypeti- 
inadequacy of FTC} 


ion. The 
intervention, as it might relate 


to used cars, is also evident in 


the fact that any rules estab- 
(Continued on Page 6, Col. 1) 
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New Indictments 
Just a Lever, Says 


Congr. Hoffman 


Divorce of Finance Interests 
Would End Present Suit 
Is General Belief 


WASHINGTON. — Charg- 
ing direct persecution of the 
automobile industry as a 
whole, Rep. Clare E. Hoff- 
man, of Michigan, flatly 
declared on the floor of congress 
this week that indictments 
brought against automobile and 
finance officials last week at 
South Bend, Ind., were merely a 
continuation of a campaign of 
harrassment. 


Under the new indictments 
officials would not be brought 
to trial before next fall. It is 
generally accepted that govern- 
ment is using the present indict- 
ments as a lever to bring about 
conditions in the industry which 
it considers desirable. Among 
its principal moves, of course, 
are its efforts to get the manu- 
facturers completely to divorce 
themselves from control of their 
finance companies. 

It is understood that Ford and 
Chrysler have agreed to do this 
at least sc far as stock owner- 
ship is concerned. General Mo- 
tors, however, which completely 
owns General Motors Accept- 
ance Corp.. has steadfastly re- 
fused. 

The present plan is said to be 
that if the companies agree to 
terms as set down by the de- 
partment of justice, it then 
would file a civil suit which 
would be simultaneously settled 
and then, it would withdraw or 
nolle prosse the indictments. 

Under the indictments. re- 


turned last week at South Bend, 
(Continued on page 2. Col. 1) 





to Discuss Problems 


At Detroit Meeting June 9 


DETROIT.—Problems affecting 
the motor industry will be con- 
idered by the members at the 
annual meeting of the Auto- 
mobile Manufacturers 
on Thursday, June 9. 


} > 
nere 


Topics and speakers include | 
the following: “Our Progress | 
and the Outlook,” by Alvan} 
Macauley, president, Packard 


Motor Car Co. and president of 
the association. “Industrial Re- 
lations—1938 Model,” by William 
S. Knudsen, president, General 
Motors Corp. and chairman of 
the manufacturers committee. 


Assn. | 


“How Washington Views the Fu- 
ture,” by Pyke Johnson, vice 
president AMA. 

“To Junk or Not to Junk?” by 
Richard H. Grant, vice president, 
General Motors Corp. and chair- 
man, sales managers committee. 

Byron C. Foy, chairman of the 
show committee, will report on 
|plans for the National exhibi- 
tion which opens in New York 
on Nov. 11 and will conduct the 
drawing for show space at that 
affair. 


The directors’ meeting will be 





held on Wednesday, June 8. 
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Charges 


Michigan Congressman Sees 








Indictments Used as Lever 


(Continued from Page 1) 


against 86 automobile and 
finance officials including Wal- 
ter P. Chrysler, Edsel Ford and 
Alfred P. Sloan jr., the direct 
findings and charges were not 
revealed. 

Only five days had been con- 
sumed in the presentation of 
evidence. 

It is assumed that the evi- 
dence upon which they were 
based was largely the same as 
that presented before Federal 
Judge Geiger, Madison, Wis., 
earlier in the year. In this case 
the chief charge was coercion 
of dealers into using finance 
services offered by the larger 
companies which was termed 
monopolistic. Judge Geiger dis- 
missed the jury at that time 
when he learned that efforts 
were being made to use the 
threat of court action to coerce 
industry leaders into signing de- 
grees of consent to refrain from 
alleged illegal practices. 

“The indictments were 
brought,” Rep. Hoffman charged 
on the floor of the house, “be- 
cause they (General Motors, 
Ford and Chrysler) have made 
an attempt to relieve those who 
are forced to ask for credit when 
purchasing automobiles from the 
Shylock-like activities of goug- 
ing finance companies.” 

Recalling that the motor in- 
dustry “led the way back to re- 
covery during the dark days of 
the depression,” Hoffman as- 
serted that later John L. Lewis, 


Hudson Sales 
Up Sharply in 


Various Cities 








DETROIT — Sales of Hudson 
automobiles for the week ended 
May 28 show an important gain 
as compared with the previous 
week. Increases were particularly 
notable in the more heavily popu- 
lated eastern and mid-western sec- 
tions of the country, resulting in 
the substantial improvement. 

Among the gains registered for 
the week as compared with the 
previous seven-day period, the 
following are noteworthy: 

New York, 10 per cent; Phila- 
delphia, 17 per cent; Cleveland, 
120 per cent; Cincinnati, 25 per 
cent; Denver, 90 per cent; Kansas 
City, 45 per cent; Minneapolis, 60 
per cent; Pittsburgh, 108 percent; 
St. Louis, 80 per cent Seattle, 27 
per cent; Syracuse, 110 per cent; 
and Youngstown, 75 per cent. 

Other distributing territories in 
which important gains were regis- 
tered include Albany, Columbia, 
Columbus, Detroit, Grand Rapids, 
Hartford, Houston, Hutchinson, 
Rochester, Toledo and Wheeling. 


eee 
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CIO dictator, “by force of arms 
throttled the industry.” 

“If the automobile factories of 
Michigan close,” he added, “they 
close because of the activities of 
John L. Lewis, the CIO and the 
National Labor Relations Board, 
sanctioned by the President.” 

Hoffman’s charges in Congress 
were echoed in a copyrighted 
story, appearing in the Detroit 
Free Press Friday morning, 
which stated that the Depart- 
ment of Justice was seeking a 
way to drop its case against the 
indicted automobile and finance 
companies without bringing 
them to trial. This point was de- 
nied by department of justice 
officials here who stated then 
any plan to arrange for drop- 
ping the indictments would have 
to originate with the companies 
based upon some consent degree 
similar to that sought when the 
case originally was thrown out 
of court in Wisconsin. 

The likelihood that manu- 
facturers and finance companies 
will move for any such plan 
seems remote since they feel 
that signing a consent degree 
would be tantamount to an ad- 
mission of “wrong-doing,” which 
they maintain is a myth. 

In the Free Press article it 
was charged that the com- 
plaints against the larger finance 
companies had been brought at 
the behest of a group of small 
independent finance, led by Sen- 
ator Minton of Indiana, who 
also is one of the sponsors of 
the Withrow resolution which 
recently was approved by Presi- 
dent Roosevelt, and which pro- 
vides for an investigation of the 
automotive industry by the Fed- 
eral Trade Commission. 

This charge ties in with the 
charges made by S. R. Mc- 
Michaels, secretary of the Michi- 
gan Automotive Trade Assn., in 
Automotive News, Apr. 22, that 
the entire Withrow resolution 
was an effort on the part of in- 
dependent finance companies to 
improve their position in the 
automotive market at the ex- 
pense of the larger companies. 

MeMichaels at that time stated 
that the National Automobile 
Dealers Assn. was being used 
“unwittingly, perhaps, as a cats- 
paw” by this group. He further 
stated that chief aim of the in- 
dependents was to eliminate the 
“finance reserve’ now provided 
by the larger finance companies 
for dealers and which in many 
cases represents the difference 
between a net profit or a loss 


|for the dealer. 


With all these developments 


piling one on the other, it is felt 

here that the New Deal has not 

done itself proudly, or the coun- 
(Continued on Page 22, Col. 3) 





WHAT THIS COUNTRY needs is less cooperation between busi- 
ness and government, was the essence of an address to the Uni- 
versity of Chicago’s school of business last week by Paul G. 
Hoffman, president, Studebaker Corp. After the speech Hoffman 


answered questions. 
trustee; G. Ray 


Left to right, Charles F. Axelson, University 
Schaeffer, public relations director of Marshall 


Field & Co., John F. Moulds, secretary of university’s board of 


trustees, and Hoffman. 


ee -- 
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U. S. Persecution of Motor Industry 


it’s Fantastie--- mmm 4n Editorial 


HE indictments secured by the Department of Justice 

against Ford, General Motors, and Chrysler execu- 
tives, and against finance companies affiliated with the 
three big automotive concerns, are based on a plea that 
the accused have been guilty of some sort of technical 
violation of the Sherman Anti-Trust law. 

But in effect, the action of the Government is a de- 
structive effort to punish the motor vehicle manufacturers 


because they are protecting 


a big consuming public (of 


which most of us are members) from excessive and fre- 
quently extortionate financing charges which formerly 
took millions out of American pocketbooks. 


The company officials are 


to be dragged into court be- 


cause their concerns have tried, with a great deal of suc- 
cess, to put an end to a bad abuse, and at the same time 
help American business by making it possible for the poor 
man to buy a car and pay for it on the installment plan 
without being discouraged by mountainous interest re- 


actions. 


As a reward for doing a constructive and generally 
beneficial thing, the automobile manufacturers are now to 


be harassed and pilloried. 


And if the Government gets its way, automobile carry- 


ing charges, mostly reduced 


to a reasonable figure, will 


again shoot upward toward the old heights. 
This attitude of the Federal Administration is directly 
hostile to the common man, particularly the wage-earner, 


for whom it loudly professes 
covery. 


to bleed. It is a slap at re- 


And it is an act of gross ingratitude toward an industry 
which took the lead in pulling America out of the 1929 
depression and would like to help again if Federal laws, 
regulations and policies would leave it half a chance. 

We find it hard to get away from a feeling that the 
activity of the Administration toward the motor vehicle 
manufacturers is born far more of envy of their services 
to the Nation than it is of pure zeal for law enforcement. 


Certainly what Washington 


anti-social—The Detroit Free Press, June 3, 1938. 


300 Chevrolet 


Promote Soap Box Derby 


DETROIT — More than 300 
Chevrolet dealers in all parts of 
the United States are taking ad- 
vantage of the promotion oppor- 
tunity furnished by the Soap Box | 
Derby program, in which the 
Chevrolet Division of General 
Motors and more than 100 news- | 
papers from coast to coast are| 
again collaborating this year. 


According to J. P. Gormley, of 
the Chevrolet advertising depart- 
ment, who directs the Derby oper- 
ation, to date a total of 101 news- 
papers have announced their par- 
ticipation in the Derby for 1938. 
Their share of the program con- 
sists of promoting and staging 
local races, one in each city, and 
sending to Akron, O., their local 
champions. The All-American and 
international finals will be run off 
on the 1,200-foot concrete hill 
especially constructed for them} 


adjacent to the Akron airport, on| ~ 
-Aug. 14, preliminary heats being 


scheduled for the preceding day. | 


The dealer’s co-operation in the | 
local races is entirely optional | 
with each individual dealer, it was | 
pointed out. However, in the four 
annual events thus far conducted, | 
the retail organization has played | 


scholarship, 
cars and 


two 
many 


new 
other 


is doing is uneconomic and 


Help 


Dewdves 


prizes, dealers in many cities take 
an active part in encouraging and 
aiding the entrants. The rules re- 
quire that the boy construct his 
racer without adult aid, but do 
not prevent him from using shop 
facilities provided by dealers or 
others. 


Dealers in practically all race 


| cities help boys with the transpor- 


tation of their racers to and from 
the local hill on the day of the 
race. Dozens of dealers, in previ- 
ous years, have found themselves 
so interested in the event, after 
watching the local race, that they 
accompany the champion to Ak- 
ron for the finals. 


AN’s Washington bureau supplies 
readers with all important happen- 
ings in the nation’s capital, affecting 
the automotive and allied industries. 


Doss to Manage 
Ford in Chicago; 
Edmunds toN.J. 


CHICAGO.—Major changes in 
the Chicago setup of the Ford 
Motor Co. were announced by 
J. R. Davis, general sales mana- 
ger of the home office, at a 
meeting of dealers in this ter- 
ritory. 

The shifts involve the trans- 
fer of W. K. Edmunds, who has 
been in charge of the Chicago 
branch since 1930, to Edgewater, 
N. J., and the naming of H. C. 
Doss, former Kansas City 
branch manager, as successor to 
Edmunds here. 

The post of Doss in Kansas 
City is to be taken by W. L. 
Yule, who has been manager of 
the Buffalo branch. 


All three of the appointments 
are in the nature of promotions. 
As manager of the Edgewater 
branch, Edmunds will direct 
Ford operations in New York 
and other eastern states. Doss 
and Yule likewise will have su- 
pervision over extensive terri- 
tories. The appointments were 
made effective as of June 1. 


Olds Finishes 
Stiff Climb to 
Test Gear-Set 


LANSING—A non-stop sealed- 
clutch run from Death Valley, 
lowest point in the western hemi- 
sphere, to Whitney Portal, 8371 
feet above sea level at the end of 
the difficult highway up the east- 
ern slope of Mt. Whitney, highest 
mountain in the United States, 
has been completed by a stock 
Oldsmobile Six sedan equipped 
with the Oldsmobile automatic 
safety transmission. 


The 136-mile trip from the 100- 
degree heat of the desert 279.6 
feet below sea level to the zero 
cold and snow of the upper moun- 
tain levels was made under offi- 
cial AAA observation to demon- 
strate the flexibility of the auto- 
matic transmission and the high 
factor of driving safety which it 
provides. Most important safety 
feature revealed during the test 
was the fact that the driver, John 
Bodine of Los Angeles, could re- 
tain both hands on the steering 
wheel while employing the entire 
range of four forward gears from 
low to super-drive in negotiating 
hairpin turns and 10 to 12 per 
cent grades. 

Before the car started from 
Bad Water in Death Valley, 
George Stephenson, AAA contest 
board representative, who accom- 
panied Bodine on the entire trip, 
installed a metal clevis which 
made disengaging the clutch im- 
possible. This was done to empha- 
size the fact that the automatic 
safety transmission’ eliminates 
the need for declutching in chang- 
ing from one gear to another. 








Chevrolet | The clutch on the car was locked and the car was equipped with 
valuable Oldsmobile’s automatic safety transmission. 


|an increasingly important part. | “ 
| In the first place, the program is | 
;set up in such manner that the 
dealer has an opportunity to meet 
|}every entrant and his parents or | 
|guardians. The boys enroll at 
their Chevrolet dealerships, and 
the countersignatures of the par- 
ent is required on the enrollment 
card, 
During the period of several 
weeks when the boys are con- POISED AT THE STARTING line at Bad Water in Death Valley, | 
structing the little gravity-pow- | Calif., this 1938 Oldsmobile Six later easily made a non-stop climb 
ered coasters in which they will| over the hazardous 136-mile route from the lowest point in the | 
compete for Chevrolet’s four-year | western hemisphere to the highest point attainable on Mt. Whitney. 
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Record Speed Tests Parts at Indianapolis Race 
Makers of Fitments Pla ae | 


Big Role 


could not be used on engines of 
over 183 cubic inches displace- 
ment. Superchargers were on 
eight engines, but only one fin- 
ished the race and they were 
the cause Of four others being 
eliminated. The. fastest cars 
were supercharged sixes de- 
signed and built by Art Sparks 
for Joel Thorne. 

With characteristic speedway 
luck the rain which had been 
threatening all day did not hit 
the track until five cars had fin- 
ished 200 miles. There were 
only six others running at the 
time, so the officials flagged the 
cars still running and gave them 
the positions which they held at 
that time. The fifth car to fin- 
ish averaged 110.311 miles per 
hour. 

It is interesting to note that 
the first and fifth cars were the 
only cars equipped with Burd 
piston rings. All the rest had 
Perfect Circle rings. In connec- 
tion with equipment it is now 
expected that all cars will carry 


UAW Expenses 
Top Income in 


6-Month Span 


DETROIT. — Total expendi- 
tures of the United Automobile 
Workers union for the _ six 
months ended Dec. 31, 1937, 
were $1,068,790, while income 
amounted to $822,900. This com- 
pares with total expenditures of 
$518,772 and an income of $912,- 
628 for the preceding six months. 

Treasury balance on Dec. 31 
amounted to $182,890, compared 
with a treasury balance of $428,- 
780 on June 30, 1937. 

Per capita tax for the period 
totaled $605,120, with the Inter- 
national UAW receiving 37% 
cents of each monthly dues pay- 
ment of one dollar. This would 
indicate an average dues paying 
membership of approximately 
269,000. 











four kinds of equipment regu- 
larly, Champion spark plugs, 
Firestone tires, Packard ignition 
cable and Bosch magnetos. 

Only one car was equipped 
with Bowes plugs and that was 
because they were made by the 
entrant. This car was driven by 
Louis Meyer the three-time win- 
ner and to him goes the credit 
of having made the fastest 10 
laps during the race. He had 
misfortune at the start, sticking 
a throttle rod, and came in at 
the end of the first lap. There- 
after he was chasing the ex- 
tremely fast field trying to catcn 
them if possible but it proved 
too much of a task. 


Gulf oil and gasoline were 
used in the three first cars to 
finish the race. Also sixth and 
ninth positions fell to Gulf users. 
The three wonderful cars de- 
signed and built for Gulf by 
Harry Miller were unable to 
qualify within the time limit on 
the last day but undoubtedly 
they were among the most in- 
teresting engineering creations 
at the track. Two were short- 
wheelbase dirt-track models 
with engines in front and the 
other one was a rear-engine 
drive that was to have been 
driven by Ralph Hepburn who 
won second place last year. 

Gilmore oil was used on the 
cars which finished in fifth, 
eighth and tenth places. The 
use of castor oil in two of the 
first five to finish was interest- 
ing for it had been several 
years since castor oil has been 
in evidence at the track. 

All cars finishing last had four 
cylinder engines, except the two 
eights which took fourth and 
seventh positions. Both the 
eights were 181 cubic inches dis- 
placement and Ted _  Horn’s 
which finished fourth this year 
and third last year had a super- 
charger, the only one super- 


charged that finished the race. 
Seven of the first 10 cars had 

Offenhauser four-cylinder doub- 

le camshaft overhead valve en- 


| yy 
in 3900 Mile Event'. 


(Continued from Page 1) 
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CONGRATULATIONS to the winner were extended by Harvey 


S. Firestone jr., official referee of the race. 


ga were shod by products of 
0. 


All cars in the big 
the Firestone Tire and Rubber 


Left to right in the above picture are J. W. Thomas, Fire- 


stone president; Russell Firestone, Harvey S. Firestone jr., Floyd 


Roberts, winner, and Leonard K. Firestone. 


gines. The other three were 
Miller engines of the same gen- 
eral type. Except for one car, 
the Marchese special, which fin- 
ished seventh, all had two Win- 
field carburetors, the exception 
having four. Six-cylinder en- 
gines were found on the Sparks 
cars and the new Miller rear- 
drive, showing that the newest 
cars are turning in this direc- 
tion. The superiority of the 
four is due to the fact that this 
engine has been so _ successful 
and well proven during the past 
few years, when only the econ- 
omy of a four made it possible 
to keep within the fuel limita- 
tions imposed upon the drivers 
by the speedway rules. Next 
year should see quite a change, 
for these new sixes will be per- 
fected and there is no doubt that 
they are fast. 

During the race the six driven 
by Jimmy Snyder and the mate 
driven by Ronny Householder 
held first and third places for 
150 miles. They battled with 
Rex Mays in the eight-cylinder 
Alfa-Romeo during the first part 
of the race and with Floyd Rob- 


tween them. Snyder having a 
lead of never more than 12 sec- 
onds over Roberts until he went 
out of the race on the 150th lap. 
Householder followed him with- 
in four laps and was also out of 
the race for exactly the same 
reason. There was a_ rubber 
hose connection from the super- 
charger to the intake mani- 
fold on these engines. This 
connection blew out on both cars 
and it was impossible to make a 
suitable repair in the short time 
that was remaining. No one 
really knows what the speed po- 
tential in these cars really is. 
Repeatedly they would give way 
to other fast cars on the turns 
and then pass them as though 
they were standing still on the 
straightways. 


The winner and the second 
place winner, Wilbur Shaw, both 
had one great advantage over 
the Sparks cars in that they 
were unusually economical of 
fuel. In spite of their speed, 
they both finished the race with 
only one stop. They were both 
running on Gulf gasoline and 


erts in the Burd Piston Ring| were making from 8% to nine 


Special the rest of the way. At 


miles per gallon so that with 


375 miles they had Roberts be-| their gasoline capacity they did 


| Official Results of Indianapolis 500 Mile Race, May 30 





Pos. Car Name of Car 7 ’ 
1|23|Burd Piston Ring Special | 
2| 1|Shaw Special 

3| 31L B. E. Speeial | 
2|Miller-Hartz Special | 
Burd Piston Ring Special 
Offenhauser Special 
Marchese Special 

8\P. R. & W. Special 
9|\22|\Thorne Eng. Special 
10\29|\Indiana Fur Special 
11/43|Kohlert-Miller Special 
12|12|Barbasol Special 

13|27\L B. E. W. Special 

14/16 Thorne-Sparks Special | 
15) 6|Sparks-Thorne Special | 
16) 5|Bowes Seal Fast Special 
17|17|Hamilton Harris Special 





8 
4 
5 





4 
53 
6/5 
7\4 
8/5 








Name of Driver Time 


Average 





Floyd Roberts |4:15:58.40|117.200| 


Wilbur Shaw 
Chet Miiler 
Ted Horn | 
Chet Gardner | 
Herb Ardinger | 
Herry M’Quinn) 
Billy DeVore 
Joel Thorne | 





4:19:33.67|115.580) 
|4:20:59.51|114.946) 
4:27:22.39| 112.203) 
4:31:57.48|110.311| 
199 laps| 109.843 
197 laps, 108.694) 
185 laps} 102.080) 


Red Flag—Average for last 


185 laps|102.009| “Ve Places for the number of 
Frank Wearne | 181 laps| 99.543| laps covered. 
Duke Nalon | 178 laps| | 
George Bailey | 166 laps) | Flagged out on N. E. Apron. 
Mauri Rose | 165 laps) | 
R. Householder} 154 laps) | 
Jimmy Snyder, 150 laps| 
Louis Meyer | 149 laps| | 
Tony Gulotta | 130 laps) | 
|Al Miller 125 laps | 


18|55|Domonts Pepsi-Cola Spl. 
CARS OUT DURING PROGRESS OF EVENT SS 


|12|Barbasol Special 
27\1. B. E. W. Special | 
16 Thorne Sparks Special 
| 6\Sparks-Thorne Special | 
| 5|\Bowes Seal Fast Special | 
\17|Hamilton Harris Special | 
55|Domonts Pepsi-Cola Spl. | 
19|15|Marks Miller Special 
20, 9\Krafts Real Rye Special | 
21\33\Kimmel Special | 
22'35 Petillo Special 
23\21 P. O. B. Perfect Seal Spl. 
24, 71. B. E. W. Special 
25/14\D-X Special 
26'34| McCoy Auto Service Spl. | 
27/10| Belanger Special 
28 8/Alfa-Romeo Special 
29'42\Elgin Piston Pin Special 
30/37|Gr’nfield S’per-S’rvice Sp. 
31/26 Sur-Stop Mech. Brake 
| |Equalizer Special 
32'/36|Troy-Tydol Special | 
33|47/|Kamm’s Special 


|George Bailey 166 | 

Mauri Rose 165 3:4 
R. Householder | 154 (3:4 
Jimmy Snyder 150 (3:06 
Louis Meyer 149 (3:51 
Tony Gulotta | 130 (2:57 
Al Miller 125 (2:44 
George Connor | 119 2:40 
Cliff Bergere | 111 {2:39 
Henry Banks 109 (2:18 
|Kelly Petillo 100 (2:08 
Louis Tomei 88 (1:59 
Bill Cummings 72 (1:46 
Russ Snowberger 56 1:11 
Babe Stapp 54 j1:1 
Tony Willman 47 (1:0 
\Rex Mays 45 5 
‘Emil Andres 45 {1:1 
Ira Hall 44 (|1 


Frank Brisko 
Al Putnam | 415 
Shorty Cantlon | 


4:03\Broken rear axle—N. E. Apron! 
1:00, Connecting rod failure 

:40:00| Supercharger connection blew off. 
:00| Supercharger connection blew off. 
:00'Fuel pump failure on S. E. turn 
:00'Connecting rod failure S. E. turn | 
:05|Clutch failure 

:10/Engine trouble 

:39:00|Piston blew out 

:00|Pulled off track 

:00|Burned out camshaft bearings 
:00'Connecting rod failure 

:30| Broken radiator 

:55\Connecting rod failure 
3:10,Cracked cylinder block, N. turn 
3:20 Swallowed valve 

7:50|Stuck supercharger 

9:10; Wrecked; wheel off on S. E. turn | 
:04:50 Wrecked on north turn 


39 53:15|Stuck valve in oil line 
38:20| Broke crankshaft 
13 20:00 


ked supercharger 


not have to stop but this once 
for gas. They also had marvel- 
ous pit work as the winner 
gassed up and changed a right 
rear tire and was away in one 


| minute and 17 seconds. The 
super-speed Sparks cars, the 
| Alfa-Romeo eight driven’ by 


| Rex Mays and Masserati driven 
| by Mauri Rose, were all de- 
| signed to run on alcohol-benzole 
blended fuel. This introduced a 
handicap which was not appre- 
ciated by the most of the spec- 
tators. They could only get from 
| three to four miles per gallon 
so they had to come in for fuel, 
in spite of the fact that they 
| were using 50-gallon tanks, 


three times during the race. 

| The most expensive gas in the 

race was that which Chet Miller 

had to stop for in the 196th lap 

when he was nearly a minute 
(Continued on Page 7, Col. 1) 


NewIndianapolis 
Record Proves 
Stamina of Tires 


INDIANAPOLIS.—W h e n 
Floyd Roberts flashed across the 
line, the winner of the 26th An- 
nual Indianapolis 500-mile race, 
at 117.2 miles an hour it was a 
great victory for engineering as 
well as for the driver. Follow- 
ing the adoption of international 
racing rules, which lifted all 
fuel restrictions, it was the opin- 
ion of racing experts that the 
Pace set at this year’s classic 
was to be very fast. But few 
anticipated that the speed would 
be so great or that every Indian- 
apolis record would be broken 
this year. 

All of the cars in the race 
were equipped with Firestone 
tires and despite the fact that 
the field of 33 starters was the 
fastest ever assembled, there 
was not a single tire failure of 
any kind. This performance is 
even more amazing when it is 
taken into consideration that lap 
speeds reached as high as 124 
miles per hour and track tem- 
peratures of 110 degrees were 
officially recorded. 

Roberts made only one tire 
change during the entire 500 
mile grind, and that was only 
precautionary. At the end of 
250 miles his right tire was re- 
placed, but inspection later 
showed no appreciable tread 
wear and there was every indi- 
cation that it could have con- 
tinued through to the finish 
without any danger of failure. 

As has been the case since Fire- 
stone won its first victory at 
Indianapolis 19 years ago, speed- 
way testing and _ information 
gathered from actual runs have 
played an important part in the 
Firestone engineering and de- 
velopment program. Last sum- 
mer Firestone engineers con- 
ducted 50 major tire tests on the 
Indianapolis track as part of its 
experimental and research pro- 
gram. Cars were driven thou- 
sands of miles in test runs. To 
increase the severity of these 
tests these engineers used tires 
that were three sizes smaller 
than the ‘conventional size for 
cars on which they were used. Not 
only were these tires undersized, 
but they were also under-in- 
flated. That they might be ex- 
posed to the most severe strains 
that speed, centrifugal force and 
side thrust could impose, the 
cars were driven into the sharp 
turns of the Indianapolis track 
under the power of wide open 
motors. The information ob- 
tained from these tests was util- 
ized by Firestone in designing 
and constructing a better and 
safer tire for the average car 
owner, as well as the great 
speed artists. 














For news of the men who make 
news in the automotive world, read 
Chris Sinsabaugh's authoritative 
“Sparks" column. 








SETTING A NEW record for 





the annual 500-mile sweepstakes 


at Indianapolis Monday, Floyd Roberts in his Burd Piston Ring 
Special tolled off the laps at an average speed of 117.2 miles an 


hour. 


The picture above was taken during the qualifying rounds, 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value.—(AN 6-10-1933). 
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A Finger in the Dike 
(Continued from Page 1) 


viding the highest percentage gross profit operation in a 
dealership, also is the most potent selling medium for 
repeat sales of new and used cars. In these days of gen- 
eral retrenchment the service department still offers an 
avenue for customer contact which may be closed to direct 
new or used car sales approach. 


Thus the service manager of today has an opportunity to 
develop or revive customer follow-up systems which may 
have been neglected in the past. Now is his chance to 
contact every owner of his make of car in his community, 
to entice him into the shop. To learn the condition of all 
cars in his neighborhood. To endeavor to fill their needs. 
This is his job today. It is his opportunity to prove to 
the boss that his department is a blood-brother to the sales 
department and not a step-child. 

To do this, however, the service manager must first 
develop a keener appreciation of his own importance in a 
dealership. He must convince the boss with action and 
not with words. He must raise the thinking of every man- 
jack in his department. 


On Oil Changes 

A QUESTION has been raised as to whether or not the 

suggestion made in Automotive News a few weeks 
ago, that automobile companies recast their recommenda- 
tions on oil changes to read: “In view of the variation in 
climatic and other conditions in different parts of the 
country, we recommend that you consult your local dealer 
in regard to the most economical frequency for oil 
changes,” is fair to the owner. 

Present day automobile engine design and performance 
to a great degree has been made possible only through the 
high development of lubricating oils. Oils to operate 
under present extreme conditions have been developed 
so that they will not congeal at the low temperature and 
will not break-down at the high. Not all oils will do this, 
however. Some oils will stand the initial strains but lose 
their, what we may call, elacticity, after each strain. Some 
lose it more rapidly than others. If it were not for this, a 
long time or mileage period between changes might be 
recommended in all cases, but since all oils are not uni- 
form and some are poor, blanket recommendations may 
be serious. We would favor a more frequent change on 
the ground that it is better to be safe than sorry. Prefer- 
ably we would take the dealer’s judgment. 


eB 


For the People 


but question the erudition of one Mr. Lehr whose mirth 
provoking quib: “Monkeys is the funniest people”, has 
been accepted as a fact up to now. 


|to our future. 


the light of present indictments against officials and | 
executives of automobile and finance companies at | 
South Bend, Ind., on charges of monopoly, one cannot help | 
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By GEORGE M. SLOOUM 





MORE GOOD Let others’ use 
NEWS! their white space 
and their time on 
the air to bewail and bemoan, 
this humble columnist will con- 
tinue to grab for the straws and 
optimism and if he is engulfed, 
at least he will go down with all 
flags flying! Last week I re- 
peated the predictions of a re- 
putedly responsible _ statistical 
analyst who saw no reason to 
change his prediction that the 
fourth rise in business activity 
would occur beginning Aug. 1, 
1938. 
a ok * 

TODAY I GLEAN a ray of 
hope from an entirely unex- 
pected source. It is obvious that 
the advertising and the _ ed- 
itorial departments of the De- 
troit Free Press are as far a- 
part as the poles. Evidently 
the right hand knoweth not 
what the left hand doeth! How 
else could you account for the 
circular from the business office, 
dated May 27 which says: 


“It is noteworthy in these 
days to be able to report MORE 
BUSINESS THAN A YEAR 
AGO. Still more so to say that 
BUSINESS IS BETTER THAN 
EVER BEFORE for the corres- 
ponding period. The Detroit 
Free Press is able to make such 
a report!” 

* a * 


THEN THEY GO on to an- 
swer the question “Just What is 
Going on in Detroit Today?” by 
quoting figures supplied by the 
Industrial Division of the De- 
troit Board of Commerce which 
show among other things: 


1. Over 600,000 EMPLOYED 
—compensation—over $66,000,- 
000 monthly. 


2. $23,923 worth of building 
permits PER WORKING HOUR. 


3. $67,736 PER MINUTE 
flowing through Detroit banks 
as debits to individual accounts. 


4. EVERY THREE SECONDS 
an automobile rolling off an as- 
sembly line. 


5. EVERY THREE MINUTES 
a deed for property registered. 


6. EVERY FIFTEEN MIN- 
UTES a piece of property paid 
for and mortgage discharged. 

* oe * 

WE HOPE the editors of the 
Free Press are on the mailing 
list to receive this circular 
from their advertising depart- 
ment as, in our humble opinion, 
an excellent spot for repeating 
these same facts and figures 
would be in a four column box 
on the front page of any morn- 
ing edition. It might send a lit- 
tle ray of hope into thousands 
of unemployed who may be 
getting a little discouraged over 
the apparently hopeless con- 
dition in which most newspapers 
seem to find America of today. 

* * & 

I STILL FIND it hard to be- 
lieve that in a country which 
boasts of its schools of psychol- 
ogy and psychoanalysis, of its 
power to sway the masses by 
the printed word, by radio and 
by a hundred and one means 
used when foreign war impends, 
that these same forces are not 
put to work now when we have 
a genuine war (against unem- 
ployment) in our very midst. 

* * = 


WE HAVE a hundred and ten 


| million people whose confidence 


is frozen by baseless fears as 
We are allow- 
ing the enemy within our gates 
to use every means of poi- 
soning the minds and hearts 
of loyal Americans and yet the 
very agencies which we would 
employ, if we declared war to- 
morrow, to challenge the patriot- 
ism of our people, are being com- 


| pletely neglected.—G.M.S. 





























































In Times of Drought 








In This Corner-- 
‘Weakly Organized .. .° 






The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence 
will be observed upon request. 







are these: We believe a code is 
urgently necessary although we 
do not entirely agree with the | 
FTC idea. We think most posi- 
tively that some control should 
be put on the used car allow- 
ance. We believe that a dealer, 
to be worthy of the name deal- 
er, should be required to retail 
all used cars which he trades in 
on retail transactions, through 
his own organization. ! 

A dealer should be required 
to carry a representative stock 
of parts for the merchandise he 
sells and should maintain an ad- 
equately equipped service sta- 
tion, meeting with the needs of 
his business and in no case 
should be permitted to farm out 
this service as so many dealers 
today have been permitted to do. 


Code Needed 


It appears to us that in the past 
the manufacturers have been 
able to stick pretty close to- 
gether. In other words it seems 
that the big fellows recognize 
the wisdom of standing together 
even though their views may 
not be altogether the same. 

From my observation I like- 
wise am inclined to believe that 
the manufacturers have always 
secured legislation that meets 
their needs. It is our belief that 
it would be better if the ills in 
our industry could be remedied 
without legislation, but due to 
the fact that the manufacturers 
are so strongly organized and 
the dealers in most cases are so 
weakly organized, it becomes 
urgently necessary that some 
outside power strong enough to 












ee | The latter two requirements 

oegeeed Tay Gea a ce would eliminate the shoe-string 

eree to see that the rules are | Perator because the people 

obeyed. should consider it more as a 

At the present stage of the permanent proposition rather 

automobile business, with the | an one to get in and if you 
great amount of factory pres- | didn’t like get out. 


I probably have rambled too 
much in this letter, but when 
through the years I have ob- 
served the many practices em- 


sure still prevailing in spite of 
the fact that the majority of 
them claim that they do not 
coerce and apply pressure the 


condition still exists, we believe, | ployed by the manufacturers 
from our contacts with other] and seen many, many dealer 
dealers and our experience over | failures and other irregular 
a period of years, we heartily | things which. have been done 


which seem wrong, I cannot but 
have feelings about them. 

If you would pardon me for 
referring to the joy I get out of 
your paper, I would like to say 
I find it most useful and with 
this letter I hope you will ex- 
tend our subscription for one 
year, billing us for same at once. |} 
—J. P. 

P.S.—We believe _ dealers 
should be bonded to live by and 
uphold a code which should in- 
clude control of used car allow- 
ances. 


believe that a code not only is 
desirable but at the present time 
is urgently necessary. 

We have signed the new 
agreement gotten out by our 
factory and think it is a great 
improvement over the previous 
agreements. At the same time 
though, it does not stop division 
practices, which can _ produce 
great profits for our manufactur- 
ers but in many cases very little 
profits and loss for many of 
their dealers. 

To sum up our thoughts they 
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and so can arguments about housing and big navies 


| and intervention in Spain and government in radio... 


All these have a direct bearing onsellinga Plymouth 
because they’ve done something to the people that 
buy Plymouths. Or any other car. 

They’ve made people see that what flows out on 
the teletype tapes of the world press isn’t just some- 
thing for historians—but something that’s happening 
to them. Something that may affect their own jobs, 
farms, businesses, their way of life tomorrow. 

So they care about the news these days as they’ve 
never cared before. 


+t t= tf fF fF F 


All people, to some extent. But the biggest extent is 
among people with the biggest stake in today and 
tomorrow. People with stable jobs, paying farms, ex- 
ecutive or professional lives. People with the $685’s 
or $803’s this year for the new Plymouths. 

Caring so about the news, such men and women 
feel they simply must get it so they can follow it, 
understand it, believe it. 

So they turn, 700,000 of them every blessed week 
of the year, to one newsmagazine—TIME. 

That’s more readers than TIME ever had before. 
And they are news-hungrier this year than ever 
before. 


TIME x THE WEEKLYNEWSMAGAZINE 


And that’s something for any advertiser. There never 
was a passive reader of TIME. TIME readers are 
alert, keen, when they read. They read every issue, 
all of every issue. They are the cover-to-cover read- 
ers of the magazine world. Sometimes they snort dis- 
approval of the news their favorite magazine prints. 
But they read it because they want to find out. 

When a motor car manufacturer advertises to men 
and women in the mood to find out, he gets his own 
news through on the sharpest intensity level there is. 
He is surrounding his news of new prices, new mod- 
els with the news-urgency of all of TIME. In a way, 
he is telling his own news right on TIME’s own tele- 
type tapes. 

And telling it to people who, when they find out 
about something they want, can buy it. 


“ 


TIME readers can buy it this year. For the stability 
of TIME readers’ jobs and homes and salaries has been 
proved by hundreds of surveys, using every statisti- 
cal yardstick: house ownership, credit rating, taxes. 
All prove that TIME readers have stability far above 
the mass average. (83% are of executive status.) 

They are secure. 

They are hard to panic. 

They are what used to be called the “quality market” 


—reachable once, in little pieces through ads in each of 
several magazines. Reachable now, as one group, 
through the pages of one master magazine—TIME. 

So stable and so large a group makes a SECURITY 
BASE for any advertiser—of cars or anything else. 


es 


A SECURITY BASE means sales when sales are 


hard to get, when times are tough and money tight. 

TIME’s SECURITY BASE is especially important 
right now to car advertisers. They themselves proved 
it last time—why else did TIME’s passenger car ad- 
vertising rise 141% between the depression years of 
1930 and 1935? 

So here we are again. There are sales, but they are 
hard to get. Advertising budgets are wary. They are 
sceptical about socking five to ten thousand dollars 
into a one page ad to a generalized market. 

A TIME page costs less than $2500. Thirteen pages 
cost an advertiser $30,550; twenty-six cost $57,850. 

That advertiser doesn’t get millions of circulation 
for his money. He only gets 700,000. 

He gets a basic 700,000, a reassuring 700,000 in 
these days of shift and change. 

A 700,000 who are secure. 

Who are hard to panic. 

And who have money to 






WITH THE SECURITY BASE 


spend this year. 





Anti-Code Vote 


Ballots Continue to Stress 


Need for Used Car Control 


(Continued from Page 1) 


lished by it could be applied 
only to interstate commerce, 
whereas the bulk of used car 
transactions in all probability 
must be considered intrastate 
commerce. 


These observations are not 
made in any effort to influence 
voting in the present poll. The 
chief purpose of this poll is 
merely to determine whether or 
not the majority of dealers do 
favor some sort of control, re- 





How States Vote 


Fora Against 


Code aCode 

BPRAMBER 26 cicccss 1 
pe 1 
i er 5 9 
Colorado ........ 3 
Connecticut ...... 1 
Ss GE GOlss sé 628% 1 
SEE.  Seda< cede 3 3 
MEE 3 Se ecwees 2 2 
DN: 8030-40840 8 5 
ere 2 3 
SE. Geteauiwetes 4 
NE csa was 3 
BONCUCKY 12.0000 4 
MD. dgikivGssinies 2 
Maryland ........ 3 2 
Massachusetts . 3 4 
Michigan ........ 2 5 
Minnesota ........ 2 1 
NGDFOSER 2.2.08 1 1 
New Hampshire .. 4 
New Jersey ...... 6 1 
New Mexico ...... 1 
i ef, 4 16 
No. Carolina ..... 2 1 
ESS ere 12 7 
Oklahoma ........ 1 
reer 2 
Pennsylvania ..... 19 16 
Rhode Island ..... 3 
So. Carolina ...... 3 3 
So. Dakota ....... 1 
Tennessee ........ 3 2 
aS ashi gba 6, oars 3 4 
REN s aig aan xa 2 
WOE. oii ceccacs 1 
OS eee 6 1 
7, VieOIiG 2.022 4 1 
Washington ...... 2 
Wisconsin ........ 4 2 

MOTB, oscunccc 124 106 





gardless of whether it is under 
FTC or some other agency. 

To clear up any misunder- 
standing in this regard, Auto- 
motive News this week has re- 
cast the third question in the 
ballot to read: “Would you fa- 
vor continuance of efforts to 
obtain any sort of code under 
government supervision?” This 
change is made because answers 
on some ballots indicate the 
possibility that the question 
orginally was _ misinterpreted 
and the answers given were 
perhaps just the opposite of 
those intended. The question as 
orginally written read: ‘Would 


following questions: 


administered under FTC? 


April 26? 


Do You Want a Code? 


In view of the proposed code to govern competition in the 
motor vehicle retailing trade, which is now pending before 
the Federal Trade Commission, there is some question as to 
whether or not the majority of dealers favor any code at all. 
Barring a favorable majority within a group, the Federal 
Trade Commission in the past has refrained from interfer- 
ence. To answer this question AN seeks your answer to the 


Do you want a code of ethics for automobile retailers 


Do you favor the proposed code as presented to FTC 
Would you favor continuance of efforts to obtain any sort 
of code or government supervision? 


ME 2S Oo oe po ests 


Mail to 
AUTOMOTIVE NEWS 
527 New Center Building, Detroit, Michigan 


you favor discontinuance of ef- 
forts to obtain any sort of code 
or government supervision?” 

This inability df most of us to 
ask questions that cannot be 
misconstrued is brought out 
clearly in a letter from John E. 
Raine, general manager of the 
Automobile Trade Association 
of Maryland. In this instance, 
however, it would seem that a 
simple question of whether or 
not efforts to obtain a code or 
government supervision should 
bring forth answers pretty well 
in keeping with the views deal- 
ers wish to express. Raine’s let- 
ter is as follows: 

“Questionnaires” are peculiar 
animals. 

If you were to ask the aver- 
age man if he likes a “rainy 
day,” his reply would be “no.” 

If such a man was reminded 
that without some rainy days 
each year we would have no 
flowers, fruits or vegetables and 
only a dust bowl, he would 
change his reply. 

When you ask a dealer: 

“Do you want a code of ethics 
for automobile retailers admin- 
istered under the Federal Trade 
Commission?” and 

“Do you favor the proposed 
code presented to FTC April 
26th?” and 

“Would you favor discontinu- 
ance of efforts to obtain any 
sort of Code or government su- 
pervision?” 

Regimentation Opposed 


You are likely to receive re- 
plies inconsistent to the real 
view point of the dealer. 

I think all of us are opposed 
to what is termed “regimenta- 
tion.” : 

No one likes the word “dic- 
tator.” — 

Very few of us—in principle 
—are in favor of government 
regulation or “more Govern- 
ment in Business.” 

With all respect to you and 
in no way antagonistic to your 
effort, I do not believe the re- 
sults of your questionnaire “Do 
you want a Code” will be truly 
indicative of the dealers real 


view point. 
Most dealers believe the rules 
and regulations proposed _ to 


FTC are of benefit to dealers 
and will directly or indirectly 
control excessive trading allow- 
ances. 

Most dealers believe such set 
of rules to be new laws or new 
regulations. 

You know and those who 
have studied these rules and 
regulations know they. contain 
nothing new and nothing that 
does not exist at present and 
provides only another possible 
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rs Show Gain in AN’s Dealer Poll 


> 





BELIEVING THAT SIX HORSES for 83 horsepower wasn’t 
such a bad trade, Kermit Wilson, Paradise (Ore.) farmer, gave 
six horses for his down payment on a new Hudson 112. 


enforcement agency for exist- 
ing law. 

You may be interested in a 
questionnaire and survey I re- 
cently made and which is self- 
explanatory. 

(First seven pages relating to 
Maryland, 17 pages, National). 

I was accused by a high of- 
ficial of NADA that I was un- 
fair in phrasing the following 
question (page 11). 

Objected to Idea 

“If the NRA for motor ve- 
hicle retailing could be revived 
and you were assured its pro- 
visions could and would be en- 
forced, are you in favor of its 
revival by legislation enactment 
or federal regulation?” 

This NADA official objected 
to the “could and would be en-: 
forced” provision. 

That, to my mind, is the en- 
tire crux of the situation. 

No one wants the NRA motor 
vehicle retailing code with no 
teeth or possible enforcement, as 
existed several years ago. 

But to have a code that would 
be honestly and fairly and 
stringently administered and en- 
forced, I believe every dealer 
that sells 200 or more cars a 
year would almost give his 
right hand. 

I think your questionnaire 
should be more fully explained 
and clarified. 

In your issue of May 28 you 
indicate a view that is often ex- 
pressed by a great many dealers, 
especially those actively identi- 
fied with NADA but represent- 
ing cities or states where no 
dealer, or only weak dealer, as- 
sociations exist. 

In your issue of May 28, you 
question the advisability of an 
association manager instructing 
or influencing his dealer mem- 
bers how to vote. 


Reflects His Viewpoint 


An association manager to 
his members is somewhat like 
an editor to his subscribers, ex- 
cept that the association man- 
ager reflects (if he is to hold his 
job) the viewpoint of the ma- 
jority of his dealers. 

Any association manager that 
protests his own personal views 
against the will and wishes of 
his members is headed for the 


oblivion. 
Members of dealer associa- 
tions (and give them credit) 


think for themselves, but they 
collectively pay dues to employ 
manager who 


an association 
studies conditions,  corrolates 
facts, expresses views and 


recommendations and who then 
abides by the policy adopted by 
his association. 

If those in the automotive 
trade would only realize that an 
association manager is more 
representative of the dealer 
viewpoint than an_ individual 
dealer, we might be headed 
somewhere in a direction that 
would provide permanent relief 
to dealers. 

We are sending the attached 
“protest” to members of our as- 


sociation in Maryland and _ to 
trade association managers in 
other states as we believe it 


represents a view that dealers 
approve of and I would certain- 
ly like to see you submit this 
protest in the form of a ques- 


tionnaire in the Automotive 
Daily (excuse us) Automotive 
News. 

The protest being circulated 


among dealers in Maryland as 
mentioned in Raine’s letter is as 
follows: 


“We, the undersigned automo- 
bile dealers, are opposed to the 
adoption of any so-called Fair 
Trade Practice Rules or Regula- 
tions of any kind or character 
for the Motor Vehicle Retailing 
—” which do not recognize 

a — 


“(a)—the granting of exces- 
sive allowances for used auto- 
mobiles taken in exchange or as 
a part payment on the purchase 
of new automobiles, the price of 
which is fixed by manufacturers 
through a method of ‘suggested 
prices’ is against public interest 
and that 


“(b) — excessive allowances 
above actual value constitutes 
price discrimination, and is un- 
fair to customers who have no 
automobiles to exchange or who 
trade in their automobiles at a 
fair valuation, and that 


“(c)—overallowances are: con- 
ducive to the development of 
misleading and improper trade 
practices, such as quoting fic- 
titiously high prices and making 
false reductions on new auto- 
mobiles when no used automo- 
a is taken in exchange, and 

a 


“(d)—a _ consistent policy of 
granting over allowances. on 
used automobiles leads inevit- 
ably to either business failure 
or to a regular policy of over- 
pricing of new automobiles to 
the consequent detriment of the 
buying public, and that 


“(e)—the evil of granting 
over allowances is frequently 
promoted by ignorance of the 
real value of the automobile 
taken in exchange and the dif- 
ficulty of obtaining accurate in- 
—- on that subject, and 

a 


“(f)—the granting of exces- 
sive allowances on the part of 
the dealer in automobiles is the 
cause of substantial business 
failure to the detriment and loss 
to the nation and state and to 
the public thereof.” 





AN’s Washington bureau supplies 
readers with all important happen- 
ings in the nation’s capital, affecting 
the automotive and allied industries. 


MEW A Calls 


National Policy 
Meeting June 9 





CHICAGO.—Called for the 
purpose of determining the po- 
sition of the association ‘with 
respect to several issues of 
national concern as they relate 
to the automotive industry,” the 
mid-convention meeting of the 
Motor and Equipment Whole- 
salers Assn. board of directors 
will be held here next Thurs- 
day and Friday, (June 9 and 
10), it is announced by B. W. 
Ruark, general manager. 

Ruark added that “the pro- 
gram of the association in sup- 
port of the wholesale system of 
distribution will be given de- 
cided impetus by board action 
in a number of important di- 
rections.” 

Gordon E. Johnson, Roanoke, 
Va., president of the MEWA, 
will be chairman of the meet- 
ings. Also in attendance and 
delivering reports will be E. O. 
Hunting, Denver, Colo., vice- 
president; H. B. Miller, Dayton, 
Ohio, secretary, and S. O. Tre- 
land, Chicago, treasurer. 


Committee Set 
for Car Salon 





DETROIT.—Personnel of com- 
mittees, which will have charge 
of the automobile salon in which 
eight motor car manufacturers 
will exhibit at the National 
Horse show at Bloomfield Open 
Hunt club here, June 9-12, 
were announced Friday by W. 
M. Packer, of Packard Motor 
Co., general chairman of the 
salon committee. 

Manufacturers exhibiting will 
include Cadillac, Chevrolet, 
Ford, GMC trucks, Lincoln- 
Zephyr, Nash, Packard and 
Plymouth. Horse show exhibitors 
will be transported to and from 
the grounds in special cars fur- 
nished by the exhibitors. 

The salon will be housed in a 
huge tent on the show grounds. 
Members of the rules com- 
mittee include D. E. Ahrens, 
Cadillac, chairman; C. H. Bliss, 
Nash; G. L. Logan, Packard; M. 
F. Coulson, Cadillac, and C. L. 
Winningham, Chevrolet. 

Proceeds from the horse show 
and automobile salon will be 
donated to St. Joseph’s Mercy 
hospital, Pontiac, and to the 
auxiliary of the Salvation Army, 
Detroit. 


Manual is Issued 
SOUTH BEND.—“How to Run 
a Lathe”, in a new 34th edition, 
has been announced by the 
South Bend Lathe Works. 





‘Do You Want a Code?’ Returns 


Total Vote June 2 
230 


For Some Sort of Code 
124 


Against Any Sort of Code 
106 


Do you want a code of ethics for automobile retailers ad- 


ministered under FTC? 


Yes No. *No Vote 
111 109 10 
Do you favor the proposed code as presented to FTC, 
April 26? 
Yes, With 
Yes Modification No *No Vote 
72 23 111 24 


Would you favor continuance of efforts to obtain any sort 
of code or government supervision? 


Yes 
124 


No 
106 


*Those seeking changes in proposed code urge strengthening 
to insure control of used car prices. Among those who did 
not express an opinion as to the advisability of an FTC code 
or the proposed code filed with FTC Apr. 26, all favored 
some sort of code, preferably along the lines of the former 


NRA instrument. 
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Record Speed 
Tests Parts in 


500-Mile Race 


(Continued from Page 3) 


ahead of Shaw. He finished 
safely in third after his stop but 
the difference in prize money 
was better than $6,000. 

The winning car had Hart- 
ford-Houdaille hydraulic shock 
absorbers as did the cars in 
seventh, eighth and tenth places. 
Gabriel took second, sixth and 
ninth. Springing was an inter- 
esting problem as there were 
transverse springs, some times 
in front sometimes ‘n the rear. 
double semi-elliptics in front 
and cross spring behind. Short 
quarter-elliptic springs on the 
front wheelers and Miller’s new 
jobs as well as Ardinger’s ex- 
Ford. The Alfa-Romeo and the 
Masserati cars had torsion bars 
for springs on the independently 
sprung front wheels. 

Independent wheel suspension 
was very much in evidence on 
the newest and also the foreign 
car designs. But as far as the 
finishers went there was nothing 
new. Four’ had front-wheel 
drive and the rest rear-wheel 
drive with torque tubes. The 
front wheelers drive through the 
springs, on all the cars which 
finished except Ardingers which 
finished sixth. The latter has 
independent spring suspension 
on all four wheels. 

Small Wheels Tested 

There was a very interest'ng 
change in the ideas of wheel 
rims this vear. The drop cen- 
ter rim was found on four of 
the cars which finished in the 
first 10 although it did not fin- 
ish the race in first place. Small- 
er wheels, 16-inch, are not only 
the desirable ones for passenger 
cars but are prov'ng to be the 
best practice in racing as thev 
reduce the unsprung weight as 

- much as 16 pounds per wheel. 
According to experts at the 
track, this amounts to more than 
a second a lap better accelera- 
tion. 

Requirements called for 5.50 
to 7.50 tire cross sections mount- 
ed on 16 to 20 inch rims, to meet 
all the problems and weights 
that the field presented this year. 
Thanks to year-round coopera- 
tion of the Firestone Tire and 
Rubber Co., represented by 
Waldo Stein, the rubber for this 
year’s cars was equal to the 
speed encountered as no tires 

failed during the race and few 

were changed. To the casual ob- 
server they look just like or- 
| dinary tires but as a matter of 


y | fact they are much lighter, 


| Carrying only a fraction of the 
tread thickness that the average 
| User would think necessary. Ex- 
perience has proved that the 
lighter the tread the better the 
tires will stand the terrific pace 
over the bricks. 
Differ in Some Cases 

| | Brakes deserve a bit of atten- 
| tion. Only two of the finishers 
had =mechanically operaied 

brakes, the rest had hydraulics. 
They differ, however, in sore 
, cases from the standard hy- 
| draulic brake arrangement be- 
Cause they have two independ- 
ent sets, one for the front and 
another for the rear wheels. 
Shaw was one of the first to 
make the brake setup in this 
manner. The new Miller cars 
have the same construction, al- 
though their brakes were dis- 
tinctly different from anythins 
that had been seen on the track 
before. The braking was by a 
disc clamped between surfaced 
faces of the brake drum instead 
of being a band or expanding 
Shoe brake inside of a drum. 
One driver described them as a 
Single disc clutch in each wheei. 
Miller claimed he could get the 
Same braking area as on a two 
by 16-inch drum on each wheel 
and yet he could properly cool 
them, 

All the cars had some form of 
brake cooling this year. Som¢ 


(Continued on Page 8 Col. 4) 
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WHNLEFE DEPENDS on 
TIRE SAFET 


On May 30, Floyd Roberts 
shattered all world 
records for the 500-Mile 
Indianapolis Race with an 
Ee Ae | 
Se 
Firestone Gum-Dipped Rires 


FOR 19 CONSECUTIVE YEARS THE 
WINNERS QF THE INDIANAPOLIS 500-MILE 
RACE HAVE PROTECTED THEIR LIVES WITH 


FIRESTONE GUM-DIPPED TIRES 


"Tuey said it couldn’t be done — that tires could not withstand 
the torture of the new high speeds. Yet Floyd Roberts set a new record, 
at this year’s Indianapolis Race, averaging 117.2 miles an hour for the 


500 miles on Firestone Gum-Dipped Tires. 


With the sunbaked brick of the straight-away and the granite-hard 
surface of the turns pulling and grinding at their tires, 33 daring 
drivers waged a thrilling battle for gold and glory. Never before have 
tires been called upon to take such punishment. Never in all the 
history of the motor car has tire safety been put to such a gruelling 
test. Yet not one tire failed — not one single cord loosened — because 

Gum-Dipping, that famous Firestone patented process saturates 

and coats every cotton fiber in every cord in every ply with liquid 

rubber counteracting the tire-destroying internal friction and heat 
that ordinarily cause blowouts. 


Why risk your life and the lives of others on unsafe tires? Join 
the Firestone SAVE A LIFE Campaign today by equipping your car 
with Firestone Triple-Safe Tires — the only tires made that are 
safety-proved on the speedways for your protection on the highways. 

Listen to the Voice of Firestone featuring Richard | Tune in on the Firestone Voice of 


Crooks and Margaret Speaks, Monday evenings @ the Farm Radio Program twice 
over Nationwide N. B. C. Red Network | each week during the noon hour 


AM 
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April Parts Shipments Gain Over March, 1938 
Grand Index x for Month 


Several Personnel Changes 


Are Announced by Bendix 


-— Ane 


SOUTH BEND, Ind. 
nouncement was made by the 
Bendix management here today 
of new personnel appointments 
in operating staffs, in line with 
the vecently announced decen- 
tralization program and new in- 
tensive policy and aggressive 
plans of the corporation. 

Victor W. Kliesrath, vice- 
president and a director of the 
Bendix Aviation Corp., formerly 
head of the engineering staff 





Kliesrath Ferguson 
of the automotive division, and 
vice-president and general man- 
ager of the Bendix Products 
Corp. at South Bend, will head 
up a new marine development 
division, with headquarters at 
New York. He will act also in 
the capacity of consulting engin- 
eer in other fields of activity of 
the corporation. 

Malcolm P. Ferguson is made 


* 


vice-president and general man- 
ager of the Bendix Products 
Corp. 

John P. Mahoney is made 
vice-president in charge of in- 
dustrial relations of Bendix 
Products Corp. 

Herbert L. Sharlock, vice- 
president and director of pub- 
licity of Bendix Products Corp., 
is advanced to director of public 
relations of Bendix Aviation 
Corp. 

Ferguson comes to Bendix 
Products from the Eclipse Ma- 
chine Co., another Bendix Avi- 
ation Corp. subsidiary, of El- 
mira, N. Y. where are manufac- 
tured the universally known 
and earlist Bendix success, the 
Bendix drive, the Morrow 
coaster brake, Eclipse textile 
machines, etc. 

A graduate engineer of Syra- 
cuse University, he came _ to 
Eclipse when he left the service 
as an ensign in the Naval Re- 
serves, in 1919, and earned his 
way to a vice-presidency in the 
Eclipse company. His experience 
covers engineering, sales, and 
manufacturing, as well as gen- 
eral plant and executive man- 
agement. 

Mahoney has been with the 
corporation since 1928 as vice- 
president in charge of manufac- 
turing. 


Starting from pole position (earned at the dizziest speed by 
which the coveted place was ever won) Floyd Roberts lead- 


footed his Burd Piston Ring Special to win the fastest Memorial 


Day race in Indianapolis’ history. 


He set a pace that proved 


too punishing for all but Chet Gardner (who prodded another 
Burd ringed car into 5th money) and 10 others of the starting 


field of 33. His amazing record of 117.2 m.p.h. proves. . 


. just as 


Wilbur Shaw proved when he won last year’s race at 113.58 


MEI. ccs 


that Burd high speed ‘“Quik-Seal” 


Piston Rings can 


take the torture from speed-mad men and the highest speed 


motors... 


put Burds in your job and be 
Ring Company. Rockford, III. 


that they have the extra 
pockets and leave the field behind. 
“in the money. 


“umph”" to pull out of the 
Do as Roberts did . 
Burd Piston 


Hi-Speed PISTON RINGS 


Sharlock has been with the 
corporation since its inception 
and has been active in_ its 
growth and success. His ad- 
vancement to new duties as a 
member of the staff will cover 
the operations of the entire cor- 
poration. He will retain, how- 
ever, his headquarters in South 
Bend. 


The development of the ma- 
rine division of the industry 


Sharlock Mahoney 


offers great possibilities which 
the management of the corpo- 
ration has felt should not be over 
looked. In addition to the recent 
production in its South Bend 
plant of its successful line of 
outboard motors, remote con- 
trols, etc., it manufactures in its 
eastern plants automatic steer- 
ers, autos in motors, ship’s con- 
trols, ship’s telegraphs, inter- 
communicating telephones, 
alarm signals, water and depth 
testing devices, marine radio 
systems and equipment, and 
many other important marine 
devices. 


Shows Decrease, However 


NEW YORK.— According to 
manufacturers reporting their 
monthly business figures to the 
Motor and Equipment Manufac- 
turers Assn., both service parts 
and service equipment Ship- 


Record Speed 
Tests Parts in 


500- Mile Race 


(Contirued from page 1) 


of them not only cooled the 
drums by ribs on the exterior 
but also had wind scoops on the 
brake covers so they could cool 
the brake shoes inside also. 

Body design was very intcr- 
esting this year because of the 
new rules which permitted the 
use of one man cars, but made 
the body width a definite amount 
at the section occupied by the 
driver. The lower section of 
the bodies on most cars were 
spread out at the bottom so that 
they looked like motor boats 
with wheels. 


Used as a Tank 


On some of the older cars 
there was only a metal bump 
attached to the side of the frame 
on each side to bring the car 
width up to the rule. On the 
new Miller creations this was 
taken advantage of and used as 
a gasoline tank placing the 
weight of the gasoline as nearly 
amidships as possible. This was 
quite an advantage on the rear 
engine model as the latter then 
had a difference of only four 
pounds weight between front 
and rear wheels. The reason 
that this was kept so nearly 
alike was due to the fact that 
this car was also a four-wheel 
drive model. All four wheels 
were independently sprung and 
driven by transverse double 
jointed propeller shafts, one for 
each wheel. The engine was in- 
clined about 45 degrees in the 
chassis so the driveshaft con- 
necting the front and rear differ- 
entials could be placed under 
the cylinders. The transmission 
was at the front end of the 
chassis and combined with the 
front differential housing. The 
|engine and clutch were behind 


| ferentials. The transmission was 
of the all indirect type, like the 
Cord, so this made a very simple 
| construction. The engine was 
equipped with a Roots type sup- 
ercharger located at the rear end 
of the engine and driven off the 
end of the crankshaft. 


The method of starting all the 
Miller jobs caused no end of 
amusement and frequently anx- 
liety. They used a_ cartridge 
| filled with slow-burning powder. 
This was put in a chamber con- 
nected to the starter cylinder. 
The starter cylinder had a pis- 
ton with a sort of Yankee Drill 
piston rod that connected 
through a jaw clutch with the 
end of the crankshaft. When 
the powder was ignited the en- 
| gine spun over 1% to two revs at 





| sufficed to start up the engine 
| quickly. 


|a blowout of a tire 
| track when a Miller engine was 
|started you could not 


| whether it was the car’s tire or 


quite high speed and it usually | 


The trouble it caused | 
| was that the exhaust from the | 
| cylinder at the end of the start- | 
|ing operation sounded just like | 
and when | 
|ever a car was passing on the | 





tell | 


| the Miller engine that caused the | 


noise. Needless 
| than one 
wall to see how the driver would 
hold the car in the turn 


to say, 


more | 
man ran to the pit} 


after 


“to | ments for April were a few 
points higher than the preceding 
month, while original equip- 
ment and accessories business 
dropped slightly. 

With the exception of acces- 
sories, the figures continue to be 
below the same month last year. 


The grand index for all 
branches of the industry in 
April dropped to 101 per cent 
of the January, 1925, base, as 
compared with 103 per cent for 
March and 178 per cent for 
April, 1937. 

Shipments to vehicle manu- 
facturers for original equipment 
in April declined to 94 per cent 
of the base, which compares 
with 97 per cent registered in 
March and 199 per cent for 
April last year. 

Service parts shipments to 
wholesalers for April rose to 119 
per cent from the 117 per cent 
indicated in March. In April, 
1937, the index stocd at 155 
per cent. 

Accessories shipments to 
wholesalers in April decreased, 
standing at 116 per cent of the 
base index, which can he com- 
pared with 118 per cent for 
March and 92 per cent in April, 
1937. 

Service equipment shipments 
to wholesalers in April advanced 
to 112 per cent of the base as 
compared with 108 per cent in 
March and 160 per cent in 
April, 1937. 


the blowout and find that it was 
only a powder starter. 


Car weights were brought 
down to unusually low limits 
this year. The Masserati with 
its little 91-cubic inch super- 
charged engine weighing only 
1,370 pounds. The heaviest car 
finishing the race was the ninth 
with 2,115 pounds. Engine sizes 
were quite uniform too. The 
winner has 272 cubic inches or 
just under the maximum al- 
lowed of 274. Second and third 
were 256 and fourth was 181 or 
the maximum allowable with 
supercharging. 

Causes of elimination present 
an interesting picture. They 
were as follows: 

Threw connecting rods, 5; 
supercharger trouble, 4; wreck- 


the driver and a drive shaft! ed on track, 2; broken axle, 1; 
from the clutch to the trans-|fuel pump failure, 1; clutch fail- 
|mission ran forward parallel to ure, 1; blew out piston head, 1; 
the shaft connecting the two dif- | burned out camshaft bearing, 1; 


broken radiator, 1; cracked cyl- 
inder block, 1; broken valve, 1; 
oil failed, 1; crankshaft, 1; un- 
known, 1. 


Holt Quits BOHN 
DETROIT.—Harry W. Holt, 
vice president and sales man- 
ager, of the Bohn Aluminum & 
Brass Corp., has resigned as an 
active executive of that com- 


pany. He continues as a direc- | 


tor of that corporation. 


For a fresh automotive viewpoint, | 


read George M. Slocum’s “A Word 


in Edgewise.” 


ELECTRIC COMPANY 
Manufacturer of 
ay TP ee 


SOCKETS * PLUGS 
a a 


Competent Enginecring 
Consistent Prices and 
Reliable Deliveries 


DELTA ELECTRIC COMPANY 
Dept. 900, Marion, Ind. 
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33 New Members Added in Chicago Assn. Drive 


Six Directors I 
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Nominated 


For Annual Meet June 13 





By Mel Adams 
Staff Correspondent, AN 

CHICAGO.—The Chicago Au- 
tomobile Trade Assn. has an- 
swered the challenge of the re- 
pression, depression or reces- 
sion—take your choice — by 
launching an intensive drive for 
new members. 

And the campaign, inaugurat- 
ed two months ago and main- 
tained consistently since, has 
brought surprising results. 

H. T. Hollingshead, president 
of the association, this week 
made known that the drive has 
added 33 new members to the 
CATA roster, of whom 31 are 
automobile dealers and two are 
finance companies. 

Mailings formed the keystone 
of the campaign, supplemented 
by efforts among members to 
get new ones and personal calls 
upon those not on the rolls. 

Among the points stressed in 
each instance were the need 
of dealers being affiliated with 
the association so that its voice 
might become more potent when 
dealers’ interests are concerned; 
the manifold services rendered 
to members by the CATA; the 
seriousness of problems con- 
fronting dealers in such matters 
as legislation and taxation, and 
specific examples of where the 
cost of membership is more than 
offset by savings effected to 
members. 

Services yielding definite fi- 
nancial return were cited, such 
as reduced rates on automobile 
show tickets; license plate in- 
formation which enables dealers 
to identify and follow up pros- 
pects who drive up to stores; 
the killing in the courts of a 
city ordinance which would have 
imposed a $100 license fee on 
new car dealers for every used 
car outlet; legal, tax and legis- 
lative aids; maintenance of an 
employment department, and a 
used car appraisal reporting 
service plan. 

Here are the firms that joined 
the association: 

A. & A. Motor Sales, Inc., 
Dodge; Alvin Motors, Inc., 
Ford; Associates Investment Co.; 
Bel-Park Motors, Inc., Oldsmo- 
bile; Charles J. Beranek Motors, 
Pontiac; Bernard and Lee, Inc., 
DeSoto; Braud Motor Sales, 
Ford; Brough Motor Sales, De- 


ASME Finishes 


Program for Its 
Meeting in June 


ST. LOUIS.—Program for the 
semi-annual meeting of the 
American Society of Mechanic- 
al Engineers, to be held here 
June 20-23, was announced this 
week. 

Technical sessions will begin | 
Monday evening, June 20, and | 
continue through Thursday | 
morning of that week. Fifteen 
sessions, covering a wide range 
of subjects, are sponsored by the 
professional divisions and tech- 
nical committees. 

Principal speaker at the ban- | 
quet June 22 will be Dr. Harvey | 
N. Davis. The Spirit of St. Louis | 
Medal, established in 1929, will 
be awarded to Maj. James H. 
Doolittle, now director of avia- 
tion for Shell Petroleum Corp. 











Savage Elected Head 
of Oregon Section, SAE| 
PORTLAND, ORE.—J. Verne | 


Savage has been elected chair- | 
man of the Oregon section, So- | 


ciety of Automotive Engineers. 

Other officers are Herb Zenger, 
vice-chairman; Earl A. Marks, | 
secretary and Ernest 
treasurer. 


Allen, | 
i 


Soto; Burke Motor Sales, De- 
Soto; Clark Maple Chevrolet Co., 
Chevrolet: D. & M. Motor Sales, 
Ford; Farquhar Motor Sales, 
Dodge; Fiedler-Mohr Motor Co., 
Dodge; Frank Motor Sales, Inc., 
Chrysler; Greenman Motor 


Sales, Nash; General Finance 
Go.: Charles R. Hearne, Inc., 
Dodge. 


George R. Hedges, Nash; Ray 
Johnson Motor Co., Ford; Ken- 
wood Motor Co., Dodge; ‘Lawn- 
dale Auto Sales, Oldsmobile; 
Marquette Motor Sales, Oldsmo- 
bile; McInerney Motor Co., 
Chevrolet; Michigan Ave. Chev- 
rolet, Chevrolet; Newberry Mo- 
tor Sales, DeSoto; Plummer- 


There’s always one “best”. 


For twenty-one years Monroe has pioneered better riding. Today’s Monroe 


shock absorbers, sway bars and struts are recognized by car owners every- 





Wolf Motor Sales, Packard; W. 
C. Sands Motor Sales, Dodge; 
M. J. Schmidt, Inc., DeSoto; 
Walter Schroeder Motor Sales, 
Studebaker; Taubers, Inc., Ford; 
Watson Motors, Inc., DeSoto, and 
Yards Motor Sales, Ford. 


A report on the membership 
drive will be made at the an- 
nual luncheon meeting of the 
association, set for June 13 at 
the Lake Shore Athletic Club. 
Also in the order of business 
will be the election of six direc- 
tors. The nominating committee 
has picked the following board 
members to succeed themselves: 

President Hollingshead, K. K. 
Kenderdine and M. J. Lanahan, 
both of them past presidents, 
and S. L. Davis, chairman of the 
show committee. In addition, the 
committee has selected F. W. 
Patterson and W. C. Stanlik as 
directors. 


Congress Asked to Ouse 
Rails from Trucking Field 





WASHINGTON.—Members of 
Congress this week pondered a 
proposal to drive the railroads 
out of the interstate motor 
trucking field. 

Declaring there is a plan un- 
der way to destroy independent 
truck operators, Leo A. Dougher, 
manager of the National Auto- 
mobile Transporters’ Assn., 
urged Congress, through testi- 
mony before a House interstate 
subcommittee, to enact legisla- 
tion prohibiting railroads from 
owning or operating interstate 
truck lines. 

The subcommittee chairman, 


where as contributions to the utmost in riding comfort and safety. 


More than 6,000,000 automobiles have been equipped with one or more of 


these products. 


For more safety and comfort, consult Monroe engineers. 





MONROE 


Manufacturers of Monroe Hydraulic Shock Absorbers, Links, Sway Bars, Transverse 


Struts, Rubber Shackles, Tire Pumps, Bumper Jacks and Spraytex. 


MONROE AUTO 


AUIPMENT COMPANY... MONROE, MICHIGAN 


Rep. George G. Sadowski, of 
Michigan, suggested that such 
an amendment of the Motor 
Carrier Act might be unconsti- 
tutional on the ground of dis- 
crimination, but Dougher con- 
tended it would be valid “be- 
cause it would be in the public 
interest.” 

Dougher cited as an example 
of how truck lines are “drying 
up” through interference by the 
rails the case of one large oper- 
ator whose fleet has been re- 
duced from 700 trucks to 250 
through the railroads’ practice 
of buying up truck lines to 
eliminate competition. 
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10% Handling Charge Is Urged for Used Cars 


Cooperation of all Makers 


Needed, Asserts Wehmeier 


CHICAGO.—Proposing a _ 10 
per cent charge to cover han- 
dling of trade-ins, H. A. Weh- 
tmeier, general manager of Com- 
munity Motors, Inc. (Pontiac), 
tras devised a plan to solve the 
used car problem. 

The complete plan, as out- 
‘ined by Wehmeier, is as follows: 


“The solution I propose, is to 
establish a handling or service 
charge to be paid by the buyer 
when he trades a used car on 
wither a new or used car. 


“Every automobile’ dealer 
Knows that it is by far more 
profitable to handle a deal that 
involves no trade than one with 
a trade, and if it is sound and 
practical to add finance charges 
won a time deal, to add freight 
and tax to the price of a car; if 
it is practical for other industries 
to add charges that may fit the 
individual business, then it is 
practical for the automobile in- 
dustry to establish a stabilized 
selling price on new cars, based 
on no trade, 





H. A. Wehmeier 
. Sells 10,000 Cars a Year 


and charge the| value ‘of his automobile, or a 
customer say 10 per cent of the' minimum charge of $35, for tak- 











EXTRA! 


FOR NEW-CAR DEALERS 
AND THEIR SALESMEN 


7 YOUR regular profits on new-car sales you can 
now add an extra profit, with no more sales expense 
and hardly any more sales effort: 


Sell every customer a set of Goodyear LifeGuards. 


It’s easy because Goodyear’s big national campaign is 
doing all the “spade-work” for you; selling the motor- 
ing public on the infallible safety of LifeGuards. 


It’s easy because in many cases, all you have to do is 


suggest LifeGuards. 


It’s easy because the cost can be financed right along 
with the car-purchase. 


A request addressed to your nearest Goodyear District 
Office or to Goodyear, Akron, Ohio, or Los Angeles, 
California, will bring you full details about this extra 


profit opportunity. 


Goodyear LifeGuard is a 2-ply reserve tire inside the tube... 
both inflated through the same valve. If casing and tube fail, 
the inner tire holds enough air to support the car until it can be 
brought to a smooth, safe stop. Goodyear LifeGuards are made 
in sizes for passenger cars and trucks. 


i Va 
Chat 


- at 
CASING BLOWS! 





LIFEGUARD 


MORE PEOPLE RIDE ON GOODYEAR TIRES THAN ON ANY OTHER KIND 


ing it in trade and handling it. 

“Of course, to make this plan 
effective, it is necessary for all 
manufacturers to announce to 
the public that their prices have 
been stabilized and set on a 
basis where no trade is involved, 
and fully explain that when 
there is a trade, the dealer will 
make a charge of say 10 per 
cent of the value of the car, to 
cover the expense of handling 
it. 

“Let’s take a look at what has 
happened in our industry in re- 
cent years. Years ago the deal- 
er knowing it was more profit- 
able to handle a new deal with- 
out a trade, began tempting buy- 
ers who had no trades, with 
discounts on new automobiles, 
and the American public got in- 
to the habit of expecting a dis- 
count on such deals. 

“The day automobile dealers 
started giving discounts on clean 
deals, is the day we started the 
process of wild trading that has 
gotten out of control. 

“It was obvious to the buyer 
that if he could secure a dis- 
count on a new car when he 
had no trade, it might be pos- 
sible to secure the same discount 
when he traded the car he orig- 
inally bought. 

“Dealers in order to secure the 
business, apparently thought so 
too, and that was the beginning 
of our over-allowance situation. 





Cost Is Increasing 


“Any dealer who has careful- 
ly analyzed his business, realizes 
that every year he is handling 
more used cars in proportion to 
new cars, at an ever increasing 
cost to him. Dealers also real- 
ize that the more trades they 
handle, the more possibilities 
there are for losses due to poor 
‘udgment and handling, with the 
result that the industry is now 
in a turmoil to such a degree 
that every one is looking for a 
solution to the problem. 

“If manufacturers will stabil- 
ize prices on their new cars on 
a basis that no trade is involved, 
then the public will realize that 
automobile dealers are forced to 
go to more expense when han- 
dling trades. 

“If we were able to educate 
the public to expect a discount 
on new cars, as well as over- 
allowances on used cars they 
traded, it is equally possible, 
over a period of time, to edu- 
cate them to know this cannot 
he continued, but this needs ad- 
vertising and the support of 
automobile manufacturers, and 
a determination on the part of 
dealers that this is sound, logi- 


cal and practical. 


True of Anything 


“Immediately an argument 
will come up to the effect that 
| we will be no better off after 
|adopting this plan than before, 
| because dealers will not stick to 
it. The same thing is true of 
anything any dealer may do or 
|} any plan that may be put into 
| effect, but dealers must recog- 
nize that primarily they are re- 
sponsible for the trading condi- 
tions that exist today, and if 
they are not willing to do some- 
thing to help themselves, the 
case is almost hopeless. 

“Certainly we have sound and 
sensible arguments to present to 





the buyer why he should pay us 
|a handling charge on his trade. 
Certainly the public can no 
longer expect us to sell new cars 


or high-grade reconditioned 
used cars, take their old uncon- 
ditioned used cars and not 
charge them for the cost of 


making such trades. 

Take practically any industry 
you want to look into and you 
will find added charges are made 
for added service. So if other 
industries can do it, why can’t 
we? 

“Some dealers will object, and 
| maybe the public will too, to a 
|minimum charge of $35, pariic- 
| ul arly when the value of a used 
‘car is perhaps $50 or $75. 


May =| 








NEW YORK’S PATROL cars, heretofore dependent solely on 
sirens to obtain right-of-ways, are now acquiring new protective 
colors of white, green and black. In Detroit some of the new cars 
were inspected at the Plymouth factory by Traffic Director Fred 
W. Juergens, left, and Inspector Henry Van Coppenole as special 


features were explained by P. 


P. C. Sauerbrey, Plymouth vice- ~president. 


Plans Started for SAE 
World Congress in 1938 


NEW YORK. — Engineers, 
manufacturing executives and 
transportation experts from 
every large country of the world 
plan to attend the 1939 World 
Automotive Engineering Con- 
gress of the Society of Automo- 
tive Engineers, May 22 to June 
8, 1939, according to John A. C. 
Warner, secretary and general 
manager of the society. 

Tentative plans include five 
days of technical sessions and a 
banquet soon after the New 
York World’s Fair opens, and 
arrangements will be made for 
members of the society and their 
guests to attend the New York 
event. Grover Whalen, president 
of the World’s Fair, has been 
asked to greet the leading auto- 
motive engineers of the world, 
and to officially open the con- 
gress. 

Committee work to plan for 
the best technical program in 
the 33-year history of the SAE 
has already begun, a full year 
before the congress convenes. 
The sessions will report engin- 
eering advances throughout the 
world in design, manufacture, 
and operation of automobiles, 
aircraft, trucks, buses and rail- 
ears, and fuel and lubrication 
refining. 

Following the New York ses- 
sions, delegates will attend the 
26th annual 500-Mile Interna- 
tional Sweepstakes at the In- 
dianapolis Speedway, May 30; 
spend the three following days 
inspecting principal automotive 
plants in Detroit, and close the 
congress with three days of 
technical sessions in San Fran- 
cisco, where they will have an 
opportunity to visit the Golden 
Gate Exposition. 


Plans for the congress are be- 
ing made under the general di- 
rection of the SAE president, C. 
W. Spicer, and the executive 
committee on meetings, which is 
composed of Ralph R. Teeter, 
past-president, chairman; Dr. G. 
W. Lewis, national advisory 
committee for aeronautics, vice- 








be the plan should be augment- 


ed whereby a $35 minimum 
charge would be in effect on 
used cars valued at $100 up to 
$300 and a minimum charge of 
$20 on cars whose value is less 
than $100. 


have 
agree 


dealers I 
about this plan, 


“Automobile 
talked to 


that it is sound, practical and 
possible. Apparently there will 
be no legal entanglements in 
bringing it about. It is some- 


thing manufacturers can support 
and advocate without becoming 
involved legally, and it is par- 
ticularly adaptable for an- 
nouncement when new 
are announced for 1939.” 


models 





chairman; Paul G. Hoffman, 
president, Studebaker Corp.; O. 
E. Hunt, vice-president, General 
Motors Corp. and Fred M. Ze- 
der, vice-chairman of the board, 
Chrysler Corp. 


Truck Casing Exports 
Rise 45 Per Cent in April 


WASHINGTON.—A m e r i- 
can truck and bus tires are 
growing in popularity abroad, 
according to statistics revealed 
by the U. S. commerce depart- 
ment this week. 

During April the export of 
23,552 such casings, valued at 
$477,553, constituted an increase 
of 45.4 per cent in volume and 
51.4 per cent in value over the 
corresponding month of last 
year. The increases over March 
of this year were 20.5 per cent 
and 23.7 per cent respectfully. 
Exports of other motor vehicle 
casing and inner tubes showed 
an increase over March. 


How special properties of new 
materials can be employed in 
solving industrial problems is il- 
lustrated in the development of a 
novel type of electric lifting oe 
net for handling coils of col 

rolled strip. Made by the Electric 
Controller & Mfg. Co., this mag- 
net is for use in rolling mills. This 
new magnet combines light weight, 
compactness and unusual lifting 
ability. These advantages are 
achieved through conserving mag- 
netic flux of the magnet and con- 
centrating flux in the material to 
be lifted. The outer shell of this 
unit, which protects coil windings, 
is made from Ni-Resist,* a pat- 
ented Nickel - copper - chromium 
cast iron. Austenitic in structure, 
Ni-Resist_ is non-magnetic. Ni- 
Resist minimizes magnetic leak- 
age from the magnet and also 
provides a tough, strong, con- 


tainer which reduces danger of 
breakage from 


impact stresses. 


* Reg. U. S. Pat. Off. by 
The International Nickel 
Co., Inc. Canadian Pat- 
ent No. 278,180. 
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Repossessions, Long-Term Paper Up, Ayres Finds 


> - 


New Car Instalment Deals 


Show Slight Drops in 1937 


CHICAGO.—Described as the 
“composite experience of sales 
finance companies and automo- 
pile dealers” for 1937 and pre- 
yious years, a compilation re- 
leased this week by Milan V. 
Ayres, secretary and analyst of 
the National Association of Sales 
Finance Companies, brings to 
light a number of significant 
developments. 

In the matter of reposses- 
sions, for instance, the record 
shows a sharp increase from 5.1 
per cent for 1936 to 9.4 per cent 
last year, which, incidentally, 
was the highest on record with 
the exception of 1932, when it 
hit 10.4 per cent. 

Ayers views the situation with 
regard to long-term paper as 
“distinctly disappointing.” On 
this point he states: 

“The percentage of paper of 
over 12 months maturity has 
increased each year since 1933 
and in each of these years has 


Aluminum Co. 
Anti-Trust Case 
Gets Under Way 


NEW YORK.—Trial of the 
long-pending anti-trust suit 
against the Aluminum Co. 
of America began in federal 
court here Wednesday, with the 
government charging that the 
company and its subsidiaries in 
the United States and Canada 
exercised “100 per cent control” 
over all aluminum products in 
the “entire western hemisphere.” 


The trial, based on proceed- 
ings instituted by the govern- 
ment under the federal trade 
act and the Sherman anti-trust 
law is expected to last from six 
months to a year before United 
States District Judge Francis G. 
Caffey. 

The defense was represented 
by sixteen attorneys, headed by 
William Watson Smith of Pitts- 
burgh, and Charles Evans 
Hughes jr. 

The action, brought to enjoin 
the company and its subsidiary, 
Aluminum, Ltd., of Canada, 
from monopolistic practices,” 
named 63 defendants, two of 
whom are dead. 

The deceased are the late An- 
drew W. Mellon, former secre- 
tary of the treasury, and Albert 
K. Laurie. 





Diversion Fight 


By Pa. Federation 





WILLIAMSPORT, Pa. 
PS).—Road construction policies 
and diversion of motor fund 
taxes for purposes other than 
highway construction and main- 
tenance were major subjects dis- 
cussed last week at the thirty- 
second annual convention of the 
Pennsylvania Motor 

A resolution opposing diver- 
sion of motorists’ taxes 
adopted. The 
that “automobile and gasoline 
taxes are collected for building 
and maintenance of highways 
and bridges and proper 
thereon. Their use for other 
Purposes is unfair to motorists 
who pay them, to working men 
to whom employment is given 
in road work, to general busi- 
ness and to the Commonwealth 
of Pennsylvania as a whole.” 

The federation advocated ‘‘ap- 
proval of construction of mod- 
ern types of highway facilities 
fitted to the traffic needs and 
speeds of today and tomorrow. 


(UT-| 


Federation. | 


was | 
resolution held | 


safety | 


| been greater than in any pre- 
vious year on record. The lat- 
est increase is from 58.9 in 1936 
to 68 in 1937. 

“The percentage of new car 
paper of over 18 months matur- 
ity increased from 26.9 in 1936 
to 44.2 in 1937. For both new 
and used cars, the increase was 
from 18.4 in 1936 to 28.7 in 1937. 
There is believed to have been 
a considerable reduction in long- 
term paper during the latter 
part of the year, but not suffi- 
cient to overcome the tendency 
toward increasing terms in ef- 
fect during the early months.” 

Although Ayres found a de- 
crease in the percentage of paper 
with sub-standard down pay- 





ments for both new and used 
cars in 1936 and again in 1937, 
he reported that it is still much 
greater than in any year prior 
to 1935. He also noted a drop in 
the number of skips to its low- 
est point per thousand deals, 
only 1.7 per cent coming in this 
category, as compared with 2.6 
for 1936 and 5.5 in 1932. 

New and used car instalment 
deals dropped from 59.4 per cent 
of total sales in 1936 to 59 per 
cent in 1937, the decrease in the 
new car percentage more than 
offsetting a slight gain in used 
car time deals. 


Stylist is Added 


NEW YORK.—Coincident with | 
the opening of his new studios, 
Count Alexis de Sakhnoffsky an- | 
nounces the appointment of 
Alexis Lapteff to his staff of 
engineering stylists. 
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gas mileage will not do. 





ROM now on, new car buyers are going to 
demand the greater operating economy of clean 
oil, more than ever before. Mere claims of oil and 






You Will Have to Prove 
Your Statements in 1939 


You Can Do it With 





RAM 


Oil and Motor Cleaner 


Fleming Manufacturing Company 


Main Office & Plant: 
BRANCH FACTORY & DETROIT DISTRICT OFFICE 
1250 NO. MAIN ST., ANN ARBOR, MICH. 


East Providence, Rhode 






TEL. ANN ARBOR 6104 


Willys Dealers Will Hold 
National Inspection Week 


TOLEDO.—June 12-18 will be 


National Inspection Week among 
all Willys dealers, according to 
Dean A. Walters, service man- 
ager for Willys-Overland Motors, 
Ine. 

“Special attention will be paid 
to such service operations as 
|chassis and engine lubrication; 
engine tune-up; adjustments of 
lighting, starting and generator 
equipment; brake adjustments; 
and other service features es- 
sential to the proper operation 
|of the car during the summer 
months,” Walters said. 

“All Willys dealers will fea- 
ture special combination prices 





and many are planning to offer 























































Oil and 


free inspection of owners’ cars 
as one of the features of the 
week. 


“June, in general, means the 
approach of much greater use 
of the car than is general in the 
winter and spring months,” he 
declared 

“Willys dealers are preparing 
to advise owners that ‘a stitch 
in time saves nine’ during Na- 
tional Inspection Week, and 
plans are being made to contact 
all Willys owners within the 
dealer’s radius of activity with 
the purpose of getting them to 
bring their cars in for a general 
inspection and such adjustments 
and service as may be necessary.” 

















Motor Cleaner 


The public is fast learning that no other 
device produces actual operating economy 
comparable with the clean oil that FRAM 


Sell 


Island 





keeps in their motor. 













12 


AUTOMOTIVE NE 


Pa. Dealers Assn. 
Set for Conclave 


HARRISBURG, Pa., (UTPS) .— 
The 18th annual convention of 
the Pennsylvania Automotive 
Association will be held June 27 
and 28 at the Bedford Springs 
Hotel, Bedford, Pa. 

C. S. Klugh, manager of the 
association, reported that sev- 
eral hundred tickets have al- 
ready been sold, warning that 
reservations should be made 
early. 

Speakers scheduled for the 
opening session on Monday 
morning, June 27, will include 
A. Grant Walker, secretary of 
the Automotive Assn. of Erie, 
who will speak on “How to 
Handle Used Car Trade-in Al- 
lowances;” J. Griffith Boardman, 
state secretary of revenue; Ed- 
ward Payton, Cleveland, market 
analyst, and E. J. Powell, Upper 
Darby Buick dealer. 


Roy Stauffer, Scranton and 
Pittston Chevrolet dealer, will 
speak at the afternoon session 
on “The Automobile Business as 
I View it,” and Harry Meixell, 
of the Automobile Manufactur- 
ing Association, will talk on 
“Voluntary Cooperation vs. Gov- 
ernmental Regulation.” 


Harold Hoffman, ex-governor 
of New Jersey, will address the 
convention at the annual ban- 
quet on Monday evening. 

Speakers on Tuesday morning 
will be Milan V. Ayres, Chicago, 
secretary of the National Asso- 
ciation of Sales Finance Com- 
panies, and Owen L. Cocn, 
Chicago, president of the Amer- 
ican Finance Conference, who 


Car Maintenance 
Show a Success 
In Los Angeles 


LOS ANGELES.—wWith an es- 
timated attendance of 16,000, the 
recent Automotive Maintenance 
Show here exceeded all expec- 
tations, according to J. M. 
Noble, show manager. Gratify- 
ing results were reported by 
the 107 manufacturers exhibit- 
ing. 

The show, combined with the 
wholesalers convention, drew 
more than 400 wholesalers from 
11 western states, Noble said. 
All of the 165 exhibiting booths 
at the show were occupied. 

Reservations are already be- 
ing made for space in the 1939 
show, which will probably be 
held in San Francisco during 
the Golden Gate exposition. 


Mo. Dealers Plan 
New State Assn. 


JEFFERSON CITY, Mo.—A 
mass meeting of Missouri auto- 
mobile dealers will be held here 
June 8 in the house of repre- 
sentatives chambers in the capi- 
tal building. 

Chief purpose of the meeting 
is to formulate plans for a new 
state dealer association. 


Upham Off to Congress 

WASHINGTON.—D e s i g- 
nated by President Roosevelt to 
represent the United States at 
the congress of the International 
Assn. of Road Congresses, 
Charles M. Upham, engineer-di- 
rector of the American Road 


Builders’ Assn., sailed this week | 


for The Hague. While abroad 
he will visit London, Paris and 


Berlin and other highway-im- | 


portant areas. 


AN’s Washington bureau supplies 
readers with all important happen- 
ings in the nation’s capital, affectin; 
the automotive and allied industries 


will discuss the subject, “If I 
Were an Automobile Dealer.” 
Among the important subjects 
tentatively scheduled for discus- 
sion are: closed territory, with 
serious penalties for infringe- 
ments by enfranchised dealers, 
and necessary steps to eliminate 
bootleggers; limitation of num- 
ber of enfranchised dealers and 
sub-dealers in such closed terri- 
tories; limitation of right of 
dealers to appoint sub-dealers; 
definition of the term “dealer” 
and establishment of standards 
for obtaining a dealership. 
Mutual determination by fac- 
tories and their dealers of fu- 
ture sales potentials in such 
closed territories; direct or in- 
direct coercion in sales financ- 
ing, advertising programs, sale 
of parts, accessories, etc., and 


| equitable treatment by factories 


in matter of discounts, etc., in 
cleanups at end of year. 

An open forum will be held 
for discussion on resolutions em- 
bodying factory-dealer relations; 
finance company-dealer prob- 
lems; right of dealer to purchase 
parts and accessories from any 
firm he chooses; change of re- 
newal registration date from 
Jan. 1 to Apr. 1.; state-owned 
and operated inspection stations 
vs. present system, and practices 
of forcing new car registrations 
last few days of montk 

Members of the committee are 
George F. Sheraw, Sheraw Mo- 
tors, Altoona; M. Elwood Augus- 
tine, Augustine Chevrolet, Bed- 
ford; E. P. Blough, Cambria 
Motors, Johnstown. 

Members of other committees 
are: W. P. Gettman, Gettman 


;auto Co., Altoona, entertain- 


ment; Foster W. Cupp, Cupp 
Motor Co., Lewistown, golf; F. J. 
Lawson, Alto Motors, Altoona, 
reception, and Walter L. Near- 
hoof, Nearhoof Motor, Altoona, 
transportation. 


“The fine cooperation that we have 
received from the factory coupled 
with your high class merchandising 
principles have made the Pontiac 
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Amendment Adds Teeth 


In Trade Commission Act 


Special to Automotive News 

WASHINGTON.—Recent 
amendment by Congress of the 
Federal Trade Commission Act, 
providing that statute with ad- 
ditional teeth, is of vital im- 
portance to all industry and 
business, it was learned here 
late this week. 

“As amended,” R. E. Freer, 
member of the FTC, pointed out, 
“the act declares unlawful not 
only ‘unfair methods of compet- 
ition’ but also ‘unfair or decep- 
tive acts and practices in com- 
merce’. The purpose of the ad- 
ditional language is to make it 
no longer necessary for the com- 
mission to offer evidence estab- 
lishing injury to an actual or 
potential competitor.” 

The law was changed because 
of a U. S. supreme court ruling 
to the effect that unless a re- 


spondent’s unfair acts or prac- 
tices were proved to have in- 
jured actual or potential com- 
petitors, the commission was 
powerless, under the original 
law, to prevent their use regard- 
less of their injurious effect up- 
on the public. 


Under one amendment, cease 
and desist orders of the FTC 
become final after 60 days, un- 
less within that time respond- 
ents have applied to the appro- 
priate U. S. circuit court of ap- 
peals for review and for each 
subsequent violation a civil 
penalty of not more than $5,000 
becomes recoverable in a civil 
action brought by the govern- 
ment. This is in addition to the 
existing power of the courts to 
punish for contempt anyone 
violating a court order directing 
compliance with an FTC order. 


“We have been exclusive Pontiac 


franchise very profitable.” 
W. T. MATHIS 


Colorado Motor Car Co. 


Pueblo, Colorado 


“The friendly cooperation from 
Pontiac in regard to policy adjust- 
ments or other matters has helped 
to make the Pontiac car a pleasure 
to handle.” 
H. T. DOTEN 
University Motors 
Berkeley, California 


“My success has far surpassed 
my expectations, and I attribute 
it to splendid merchandise and to 


dealers since 1928 and have built 
a very profitable and enjoyable 
business. We ve our com- 
munity filled with very loval 
Pontiac dealers.” 
E. M. WENDLAND 
Wendland Motor Co. 
Rhinelander, Wisc. 


“| have made more money on 
Pontiac. per amount of investment, 
than anv automobile contract I 
have had in mv experience extend- 
ing over 30 years.” 
B. H. SALYERS 
Salyers Motor Company 
Hutchinson, K ansas 


the friendly an 


cooperative 


attitude of your organization.” 


A. J. BUENZLI 
Beverly Motor Co. 
Beverly Hills, Calif. 


“We are grateful to Pontiac for a 
product improved eacis year—also 
because the factory knows dealer 
problems and provides a bankable 
franchise.” 
MARVIN LEWIS 
Pampa Motor Co. 
Pampa, Texas 


on 
oie 
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World Vehicle Production 


Sets All-Time High in 1937 





WASHINGTON. — World pro- 
duction of motor vehicles last 
year hit an all-time high, statis- 
tics compiled by the commerce 
department’s automotive trade 
division disclosed late this week. 
These figures showed that for 
the fifth successive year world 
production continued its up- 
ward trend with the result that 
total output reached the record 
of 6,352,525 passenger cars, 
trucks and buses. 


This figure represents not only 
an increase of more than 500,- 


— 





Moves Parts Plant 


American Motor Products Co., 
formerly of New York city, 
makers of replacement ignition 
parts for automobiles, has 
moved its plant to this city. 


“In our two 
years in busi- 
ness we have 
made much 

more than we 4 
anticipated 

so we naturally feel we are 
selling the best car for the 


money. 
LOUIS BOSHARA 
West Side Pontiac Co. 
Lakewood, Ohio 


FOND DU LAC, Wis.—The | 


"Pontiac not only advo- 
cates but practices a policy 
of friendly and helpful 
relationships between fac- 
tory and dealer, and their 
dealers’ problems are their 
oun, 


000 units over the preceding 
year, but also exceeds the prev- 
10us record of 6,277,451 vehicles, 
hung up in 1929, by more than 


1 per cent. As compared with | 


the depression period the pro- 
duction figure for last year rep- 
resents an improvement of 221 
per cent over the 1,976,965 units 
completed during 1932. 


The combined production of 
the United States and Canada 
in 1937 was 10 per cent under 
1929, or 5,015,975 against 5,621,- 
709, the department says. How- 
ever, increased activity of the 
industry in Germany, Italy, Ja- 
pan, Great Britain and Russia 
furnished the increases neces- 
sary to place the grand total out- 
put ahead of the previous rec- 
ord year. 


The 1937 totals of those coun- 


"In my 28 vears ex- 
perience I have never 
handled a better car 
or associated with a 
more friendly factory 
personnel.” 

L. R. LASHER 

Mohawk Pontiac Co. 

Schenectady, N. Y. 





W. L. NEARHOOF 
Nearhoof Motor Co. x 
Altoona, Pennsy!vania \ 


**The return on the capital invest- 
ment is even better than I expected. 
1 am looking forward to many 


happy vears with the Pontiac 


franchise.” 


F. P. WILSON, JR. 
Wilson Motor Co. 


2 


Silver Spring, Maryland 


“This franchise has 
been profitable from 
swe day I signed it, 
and, in my estima- 
represents the 
best possible invest- 


. 
ers 


tion, 


ment from a 
; aoe 
viewpoint.” 


J. W. MEEKINS 


Meekins Motor 
Norfolk, Virginia 


ol ond ak 





a 


tries follow: with the 1929 
| totals in parentheses: Germany, 
331,894 (80,500); Italy, 66,000 
(54,100); Japan, 14,430 (215); 
Great Britain, 490,366 (239,832) 
and Russia, 199,123 (1,706). 


37 New Dealers Added 

To Bantam’s Household 
| BUTLER, Pa. — Thirty-seven 
;new dealers were granted fran- 
chises during May, it is an- 
nounced by A. C. Olander, sales 
manager of the American Ban- 
tam Car Co. 


Among the new distributors 
appointed by Bantam during 
this 30-day period were: Mc- 
Naughton Motor Sales, Winni- 
peg, Manitoba, covering prov- 
inces of Manitoba, Alberta, 
and Saskatchewan; Central 
Auto Sales, Dunbar, W. Va., 
western half of West Virginia; 
Rochester Bantam _ Sales, 
| Rochester, N. Y.; Ryan Sales & 
| Service, Binghamton, N. Y.; 
Central Ohio Bantam Distribu- 
tors, Columbus, O. 
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Rubber Quota Cut 
Over Expectation 





LONDON.—In an effort to re- 
duce the currently expanding 
supplies of crude rubber, the In- 
ternational Rubber Regulation 
Committee at its meeting here 
this week ordered a third quar- 
ter export quota of only 45 per 
cent of the maximum permis- 
sible export allowance. 

The action was more drastic 
than had been generally antic- 
ipated. The trade both here 
and abroad had looked for a 
quota of 50 per cent. 

On the basis of the committee’s 
decision, world exports of crude 
rubber in the summer quarter 
will probably be from 45 per 
cent to 50 per cent smaller than 
in the third quarter of last 
year. Exports currently are 
limited to 60 per cent of basic 
quotas, having been cut from 





RE AY HEC I RE at 
5 ¢ 
%. 


Se AND OPINIONS are free in America, so everybody 


speaks his mind and has his own ideas. As a result 
when you get 3 people agreeing on one thing—that’s news. 


And when you get 3,000 thinking and talking alike, you 
really have something! That’s why we think it worthwhile 
to publish these comments of typical Pontiac dealers— 
because they are an accurate cross-section of dealer 


opinion about Pontiac’s liberal franchise . . 


great car. . 


. Pontiac’s 


. Pontiae’s wide-open opportunity. 


When you read the words of these eleven good men 


and true, you will get the dollars and cents reasons why 


dealers believe in Pontiac. 


But if you are anxious not 


only to get on in the world, but also to build a business 


in which you can take pride and pleasure as well, you 


ought to get the background of their statements: Pontiac’s 


record over the past few years . 


cordial factory-dealer relations . . . 


. . Pontiac’s fine name for 


Pontiac’s recognized 


ability to meet and best competition year after year... 


the general public reputation of Pontiac dealers. These 


are the things that make a business worthwhile and build 


long-range profits—and they are peculiarly the property of 


Pontiac dealers. 


It’s a great, fascinating, and valuable story when you 


know it all, and you can hear it for a three-cent stamp. 
Simply write to C. P. Simpson, General Sales Manager, 


Pontiac Motor Division, General Motors Sales Corporation, 


Pontiac, Michigan, and ask for details. Your communi- 


cation will, of course, be considered strictly confidential. 


. 


| PONTIAC 


70 per cent in the first quarter 
of this year. 

Under the 45 per cent quota 
permissible third quarter ex- 
ports from the regulated areas 
(excluding Siam) will be ap- 
proximately 146,000 tons. In- 
cluding exports from other areas, 
the total movement will prob- 
ably range between 170,000 and 
175,000 tons as compared with 
actual total net exports of 330,- 
380 tons in the third period of 
last year. World consumption 
in the 1937 term was 262,469 
tons. 

Because of the outlook for 
favorable replacement tire sales 
season in the United States 
during the late spring and sum- 
mer months, the general ex- 
pectation has been that U. S. 
rubber consumption during the 
next several months would 
make a considerably better com- 
parison with 1937 levels than 
in the first quarter. 

From the standpoint of world 
consumption of the commodity, 
however, it is possible that the 
expected improvement in trend 
the U. S. may be offset by more 
pronounced declines abroad in 
line with deterioration in econ- 
omic conditions elsewhere in the 
world. 





Quota Surprise 
To Rubber Industry 

CLEVELAND.—While rubber 
manufacturers were somewhat 
surprised at the severity of the 
reduction in the crude rubber 
export quota for the third quar- 
ter, they do not believe that the 
45 per cent figure will have any 
immediate harmful effect al- 
though it might create a tight 
situation if continued through- 
out the year. 

The industry generally ex- 
pected that the regulation com- 
mittee would reduce the quota 
to 50 per cent for the third 
quarter as against 60 per cent in 
the second and 70 per cent in the 
first quarter this year. 

Reduction to 45 per cent is 
considered evidence that the 
committee is determined to get 
the price of rubber back near 
the 17-18 cent level. 


“AAA? Mix-up 
Seen near End 


WASHINGTON.—The Ameri- 
can Automobile Assn. this week 
Saw hope that not much longer 
will it have to share with the 
New Deal’s Agricultural Adjust- 
ment Administration the initial- 
insignia “AA.4”, by which it has 
been known for 36 years. 

Senator “Cotton Ed” Smith, of 
South Carolina, has just intro- 
duced a bill authorizing the 
Secretary of Agriculture to 
“select and make public a new 
name for the agency in the De- 
partment of Agriculture now 
known as the Agricultural Ad- 
justment Administration.” 

Ever since the Federal 
agency, as well as the motorists’ 
organization, became widely 
known as the “AAA”, there has 
been universal confusion caused 
by misdirected mail, telephone 
calls and public misunderstand- 
ing. 








Carter Is Naumed 


YOUNGSTOWN, O.—Ap- 
pointment of Joseph H. Carter 
as a director and operating 
vice-president of the Pittsburgh 
Steel Co., is announced by Pres- 
ident Henry A. Roemer. Until 
two years ago Carter was gen- 
eral superintendent of the 
Lowellville works of the Sharon 
Steel Corp. at Sharon, Pa. 


news of the men who make 
news in the automotive world, read 
Chris Sinsabaugh's authoritative 
“Sparks” column 


For 
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Chris | 
Sinsabaugh 


(Continued from Page 1) 


stuff in a way that would reflect 
credit to ADN. First of these 
was in 1933 when General Mo- 
tors requested our corner office 
to publish its twenty-fifth anni- 
versary issue, which has become 
one of the text books of the in- 
dustry. It was in four sections, 
two of them rotos, with a high 
folio of 128 pages and having 
a distribution of 50,000 copies. 
Came next the Studebaker Vic- 
tory Number in 1935, requested 
by this ancient and honorable 
corporation to mark it coming 
out of its receivership, the first 
automobile company so to do. 
This ran to 80 pages and its dis- 
tribution was more than 100,000 
copies. And then Pontiac had 
a tenth anniversary and, because 
of the GM and Studebaker num- 
bers, ADN was asked to do a 


job. And it did; in January, 


1936—62 pages high folio and 
40,000 distribution. 
x ed * 

AND TO KEEP the records 
straight, there was ADN’s Al- 
bum of American Cars, 80-page 
roto, a picture book of the 1938 
crop of automobiles, issued on 
the eve of the opening of the 
last New York show. Not the 
least of our efforts, and which 
still is fresh in the minds of our 
readers, is the rotoed “Automo- 
tive Leads Again!”, out April 22, 
this year, which brought to the 
attention of the nation what the 
automobile industry is doing in 
the way of plant expansions in 
these troublous times—48 pages 
that must have pepped up the 
pessimists and made them have 
faith in this industry of ours. 

* * * 


WHEN THE industry stopped | 


the Wagner bill of 1934, ADN 
played its part by getting out 
|two extra editions attacking the 
weak spots and peccadilos of the 
measure and which went to 
746,000 readers. Anyway, the 
bill did not pass at that time, 
although a couple of years later, 
amended, it went through with- 
out ADN being called on to 
carry the message to Garcia. 
Too, during the labor troubles 
of the industry in the early part 
of 1937, ADN again responded 
to a still alarm with four daily 
extras during the GM trouble, 
which kept the public informed 
as to what was going on and 
which had a _ distribution of 
557,000. 

* * Ba 

UNDER THE new name, 
these activities will be continued 
so listen for the rat-a-tat-tat of 
our drummer boy, the shrilling 
of the fife and watch the waving 
of the star spangled banner— 
the spirit of 1776 as attuned to 
the pitch of 1938. 

* * * 

FLOYD ROBERTS won the 

500-mile race at Indianapolis 
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last Monday at a_ speed of 
117.200 miles per hour. Inter- 
esting, but then someone had to 
win. To me, however, the 
drama of the classic was the 
performance of Joel Thorne, 
flagged down because of the 
unexpected rain, but pegged 
ninth by a whisker behind the 
eighth-place finisher. 

I met this Joel Thorne When I 
slipped down to Indianapolis last 
Saturday for the Borg-Warner 
banquet (corned beef and cab- 
bage at the Indianapolis Athle- 
tic Club that evening, if you 
want to be inquisitive) and 
found in him the sort of a chap 
who really has made automobile 
racing colorful—not the driver 
who is in it just for the money 
he possibly can make out of it, 
but the admirer of the sport 
who races for the glory he may 
win. 

* * * 

IN OTHER WORDS, this Joel 
Thorne, wealthy young chap 
from Tuscon, Arizona, whose 
dad is an oil millionaire and who 
lets the boy have his head in 
his search for racing’s Holy 


Grail, is nuts about racing ang 
willing to spend his money try- 
ing to evolve a winner, not for 
the money there is in it but for 
glory. This Joel Thorne js 
credited with spending $90,000 
last year trying to get a winner 
at Indianapolis. This year, with 
a laboratory at Tuscon, given 
over to developing racing cars, 
he has spent another $50,000, 
with the result that he had three 
cars in last Monday’s race, with 
himself behind the wheel of the 
only car to finish. And al] 
building up, I am told, just to 
cross-breed racing cars until he 
gets something that he can put 
into the European road races 
and bring home aée win for 
America. 
* * * 


IT WAS THIS same sort of 
spirit that prevailed in the early 
days of automobile racing— 
which inspired William K. Van- 
derbilt jr., to hang up the fa- 
mous Vanderbilt Cup, which fol- 
lowed W.K.’s setting up a world’s 
straightaway record over the 
Florida beaches. And_ which 
brought into what might be 
called the “game,” such wealthy 
chaps as Foxhall Keene, Charles 
Bowden, E. R. Thomas and 
others who raced 30 years ago, 
laying the foundation for rac- 
ing that has made it what it is 
today. And let’s not forget Caleb 
Bragg, kid millionaire who 
gained his first fame beating 
Barney Oldfield in a match race 
on the Los Angles speedway 
and who later became the Bragg 
of Bragg-Kliesrath, which tied 
up with Bendix. 


Or David Bruce-Brown, scion 
of a millionaire family, who, as 
a school boy, ran away to Flor- 
ida and induced Cedrino to loan 
him a big Fiat (the Brown fam- 
ily used Fiat cars) in which he 
smashed the amateur mile rec- 
io Later he was to become 
ithe leading American driver, 
| both on speedway and road, 
‘only to meet death training for 
|the Vanderbilt at Milwaukee in 
| 1911. If there ever was an all- 
| time great, David Bruce-Brown 
| was his name. Spencer Wishart, 
| also a star in his time, came of 
/a wealthy family. Too, let’s not 
| forget the late Cliff Durant, who 
;}not only raced himself but 
|backed other cars at Indian- 
|apolis and who never made his 
| goal—winning the race. 

* * & 


AS FOR THE Borg-Warner 
| dinner for race drivers which I at- 
tended Saturday night, that was a 
| success as might have been antici- 
| pated. This president of Borg- 
Warner, Charles S. Davis, is do- 
| ing more for the encouragement 
of automobile racing through his 
endowed trophy than any other 
parts manufacturer in the in- 
dustry, it is claimed. But Davis 
has it in the blood, for the 
archives show that as yachting 


| (Continued on page 15, Col. 1) 
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Pacific Coast 
Plant For Sale 


Completely equipped motor 
truck plant at Los Angeles, 
California, 156,000 sq. ft. of 
buildings, steel frame, saw- 
tooth roof; sprinkled; mod- 
ern, and over one million 
sq. ft. of land on main line 
of railroad, with private 
spur track. Electric steel, 
gray iron and gas non-fer- 
rous foundry. Completely 
equipped machine shop, in- 
cluding lathes, automatic 
screw machines, milling ma- 
chines, grinders and gear 
cutting machinery. Body 
plant including sheet metal 
department, paint shop, 
forge and heat treatment 
plant completely equipped. 
Ideal labor conditions, cheap 
hydro-electric Boulder Dam 
power, high B.T.U. natural 
gas. Priced for immediate 
sale. Inquire Box 160, Auto- 
motive News, 527 New Cen- 
ter Bidg., Detroit, Mich. 
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editor of the New York Times 
he covered the first New York 
automobile show in 1900. And 
it was at this dinner that I met 
the “forgotten man,” Bob Hill, 
of Providence, R. I., who, work- 
ing for Gorham, silversmith, de- 
signed the famous Borg-Warner 
trophy. Me ’n Bob had a Jot in 
common and I am going to 
Providence my next trip east. 
+. * * 

WINCHELLING, one of the 
“things I didn’t know until now” 
was that Thomas H. Beck, pres- 


ident of the 
Crowell Pub- 
ishing Coé., 


which puts 
forth Collier's, 
American Mag- 
azine and 
Woman’s Home 
Compa  n- 
ion dabbled in 
the automobile 
business aeons 
ago; that he is 
credited with 
having sold the 
first Locomobile in Michigan 
(that was in 1900 when the 
Locomobile was a steamer). That 
was at a time when the Loco- 
mobile franchise had been taken 
by the Anderson Carriage Co., 
which had its repository on Jef- 
ferson avenue. As its salesman, 
Beck made the sale. The bug 
bit the Anderson company and 





T. H. Beck 


later on it manufactured the 
Anderson electric car, which 
long since joined the dodos. 

= - a 


ALL OF WHICH information 
I picked up at last week’s Ad- 
craft Club luncheon, which was 
addressed by Red Motley, Cro- 
well’s western manager, who 
made an_ inspirational speech 
and at the same time passed on 
to us Adcrafters the latest poli- 
tical wisecrack to the effect that 
when he was in Cincinnati re- 
cently he was told that “this 
isn’t a depression—it’s Hoover’s 
revenge.” 

a ES * 


TOM BECK, my informant, 





Pontiac Mapping 
Bigger Plans for 
Its ‘Eight’ Model 


PONTIAC. — Elaborating on 
his brief official statement of 
last week that the Pontiac 
“eight” would continue to be 
built next year, H. J. Klingler, 
general manager of the Pontiac 
Motor division of General Mo- 
tors, stated here this week that 
not only are bigger and better 
plans for this larger car under 
way, but that constantly in- 
creasing repeat business is being 
derived from the owners of the 
320,217 Pontiac eights which 
have been built and sold in the 
Past six years. 

“Our proportion of eight-cyl- 
inder car business is as large so 
far this year as at any time in 
the previous two years,” said 
Klingler. “This is due in large 
part to the increasing volume of 
repeat business coming from 
those 320,000 people who have 
owned and driven eight-cylin- 
der Pontiacs. 

“For several years Pontiac 
built eight-cylinder cars exclu- 
Sively. Production of the eight 
as a successor to the original six 
began in 1932, and the eight was 
built exclusively through 1934. 
In 1935 we revived the six and 
have continued uninterruptedly 
since with the two lines of cars 
Which we plan to continue to 
build indefinitely.” 

“We expect our eight-cylinder 
business to improve still more 
Proportionately in the coming 
months and years. 





(Continued from Page 14) 





Bud Schirmer, Crowell’s Detroit 
manager, tells me is filled with 
the spirit of adventure, his chief 
hobby being firsting. He was 
the first purchaser of a DeVaux 
car when that Grand Rapids 
product came on the market in 
1932. He still has it and runs it 
as a truck on his farm in Con- 
necticut. The first American- 
made Austin car also was pur- 
chased by him and he put it 
into service at the farm, using 
it to ride to and from his house 
to the farm. 
* * # 

SO MUCH for the automobile 
firstings. In other fields his 
wound stripes represent: 

He was a passenger on the 
first privately owned airplane 
purchased by Robert Collier 
from the Wright brothers in 
1912. 

He was on the _ inaugural 





Man!... 


Clipper plane trip to Manila, 
Macau, China and return. 

He was on the inaugural trip 
of the Santa Fe diesel-powered 


streamlined Super Chief to Los/. 


Angeles. 

He has his reservation in for 
the first flight of the trans-At- 
lantic Airlines, which are now 
being perfected. 

He also has a reservation for 
the inaugural air flight to New 
Zealand. 


Hamlin Takes Hudson 
Line in Los Angeles 
LOS ANGELES. — Appoint- 
ment of Ralph Hamlin, dean of 
Southern California automobile 
merchants, as Hudson dealer in 
metropolitan Los Angeles was 
announced last week. In the 
spring of 1905 he became a full- 
fledged motor car distributor 
and by June of that year, in 
company with L. L. Whitman, 
broke the automobile record be- 
tween Los Angeles and San 
Francisco. 


Labor Board 


Asks Court 


To Reopen Ford Co. Case 





WASHINGTON.—tThe nation- 
al labor relations board an- 
nounced late this week that it 
had asked the sixth circuit court 
of appeals to permit withdrawal 
of its decision against Ford Mo- 
tor Co., or remand the case to 
the board for further proceed- 
ings. 


The motions, filed by Acting 
General Counsel Robert Watts 
with the Covington, Ky., court, 
cited the supreme court decision 
in the Republic Steel Corp. case 
this week as authority for the 
request. The high tribunal ruled 
that the third circuit court of 
appeals at Philadelphia could 
not enjoin the NLRB from set- 
ting aside the Republic decision 
before a record had been filed 
with the court. 

“Clearly the decision is ap- 
plicable to the case herein,” the 
board said. 


The NLRB said the record 
filed in the Ford case was in- 
complete and does not show 
“the final action, review of 
which the statute provides, and 
is not the entire record upon 
which the court may determine 
om case pursuant to... the 
act.” 


Steel Rate Slumps 


NEW YORK.—The operating 
rate of steel companies is 26.1 
per cent of capacity for the 
week ending June 4, compared 
with 29.0 per cent one week ago, 
30.7 per cent one month ago and 
77.4 per cent one year ago, ac- 
cording to American Iron and 
Steel Institute. 


Fourth Dimension, a regular fea- 
ture by Pete Wemhoff, offers news 
of automotive advertising. 


That was tough going until I remembered 


OPLE do buy cars because they are 
Hydraulic Brake equipped. Automobile 
salesmen will tell you so. In fact, Hydraulic 
Brakes are frequently the determining fac- 
tor in a prospect's final selection of one car 


over another. 


Easy to understand why. Today, people 
are brake conscious. Safety campaigns have 
seen to that. Thus, millions of motorists, trav- 


smooth, equalized stop ... are sturdy and 
long lived—require little servicing—and no 
lubrication. Is it any wonder they demand 
Hydraulic Braking in the new cars they buy? 


Fleet owners demand Hydraulic Braking 


in trucks, too—for the same shrewd reasons. 


Braking sells cars! 


eling billions of miles every year, prove and 


re-prove that Hydraulic brakes are more de- 
pendable . . . that they insure an easy, 


Hence, it is simple to arrive at a statement 
that is today almost a maxim: Hydraulic 


HYDRAULIC BRAKE COMPANY 
DETROIT, MICHIGAN 


LOCKHEED HYDRAULIC 
BRAKES 


OFFICIALLY SERVICED THROUGHOUT THE NATION BY WAGNER ELECTRIC CORP. 
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Used Car Institute Ponders Permanent Setup | 


— 


— 





© — 


Unique Se rvice Effort 


Wins Praise of Dealers 


DETROIT.—Whether the Used;a complete reconditioning of | 
Car Appearance Reconditioning! used cars has won applause | 
Institute, which has been hold-| from many dealers and factory | 
ing forth on an experimental|men who have attended its ses- | 
basis at 1839 East Grand Blvd.| sions. 
here for the past three months, | 


The institute, to start with, 
will be set up as a permanent| was established as an educa- 
tional effort but had as its side- 
line the development of shop- 
props and other gadgets which 


in most cases could be built by 








TORN OR SLASHED fenders 
are repaired quickly with an 
electric welder which can be 
moved from one part of the 
shop to another. The heat con- 
trol stages are such that danger 
of burning the metal ahead of 
the weld is minimized to a van- 
ishing point. 


enterprise, will be decided at a 
meeting of its sponsoring com- 
panies here this week. 

This unique effort to bring 
home to dealers and servicemen 
the benefits to be derived from 


save time in 
Thus while the sponsors, natural- 
ly, hoped to derive benefits to 
themselves by arousing interest 


|in better reconditioning and re- 


conditioning equipment, they did 
contribute many kinks and time- 
savers, in which none of the 
sponsors had monetary interest. 


One of the chief developments | 0 a new face at a cost that can | 
in this direction, perhaps, was be more than recovered in the| 


the working out of methodical 


reconditioning which reduces| tration on used cars, the various | 


lost motion and cuts overhead. 
By following the institute’s pro- 
gram, even without recom- 


can be materially reduced. With 
recommended equipment, opera- 
tion time can be reduced as 
much as 50 per cent from the 
usual haphazard methods now 
generally employed. 

The fundamental objective of 
the Institute is to show automo- 
bile dealers how to move used 
cars faster through the applica- 
tion of modern methods of low- 
cost appearance reconditioning. 
Based on the principle that the 
used car buyer is influenced in 


Do YOUR Customers 
Know About This 


FREE A/RTRIP 


TO THE 


7 [ak dae 


AR buyers always have a han- 

kering to visit the factory — 
take delivery there—and drive 
their new cars home. In the past, 
however, time and expense have 
made this impractical. 


But now, American Airlines— 
with its fast, convenient service 
to Detroit makes it possible... 
and pleasant! Now your custom- 
ers can buy their new cars at reg- 
ular delivery prices. The saving 
in freight charges is ample to pro- 
vide them with a free air ticket to 
Detroit, plus an additional cash 








allowance to defray expenses on 
the way home. 


This is one of the “‘small”’ sell- 
ing points that so often make a 
big difference. Bear it in mind— 
and try it on your next prospect. 
And remember—his free air trip 
will be as a guest of American— 
the air line that carries more pas- 
sengers than any other in the 
world—the air line everyone takes 
to Detroit! 

FOR INFORMATION: 


Call your local American Airlines ticket office 
—or write to M. D. Miller, American Air- 
lines, Inc., 20 N. Wacker Drive, Chicago, Ill, 


AMERICAN AIRLINES 7. 








AMONG THE PURPOSES of the clinic, as well as to instruct servicemen in the use of equipment, 


|the dealer from spare materials| is to develop new time-saving kinks. e 
in his own shop but which would | between the felloe and the tire, in which way both tire and wheel can be painted in 4 to 5 minutes, 
reconditioning. | A simple handshield in the next picture speeds up painting door jams. 


At the left, a metal masking ring is snapped into the wheel 


Feather edging or final 


sanding operations are cut 50 per cent by the new pneumatic sander, in the next view. A long nozzle 
spray which fits between radiator grille opening speeds up the repainting of the radiator core, as 


shown at the right. 


t 


his selection, largely, by the ap-| 
pearance of the automobile, the | 
Institute seeks to convince deal- | 
ers of the importance of putting 


selling price. By actual demon- 


operations are carried on daily 
so that the procedure recom-| 
mended can be observed by 


Dealers and factory executives 
visiting the Institute are given 
a two-hour demonstration which 
highlights all of the operations | 
through which a dull and bat- 
tered used car can be put to 
emerge as a completely recon- 
ditioned vehicle second only to 
a new car in appearance. 

To accomplish its two-fold 
purpose—research and education 
—the Institute demonstrates the 
actual shop props, short cuts and 
equipment used in its efficient 
appearance reconditioning. 

An important part of the 
demonstration is a movie which 
is representative of the need for 
reconditioning activities and 
close attention on the part of 
management to the most vital 
operation in automobile retail- 
ing, i.e., sound merchandising of 
used motor vehicles. This movie 
also presents logical solutions to| 
many of the problems involved 
in this field. 

The second part of the In- 
stitute’s activities is an actual 
shop, where used cars are com- 
pletely appearance-reconditioned 
every day. Here, in the shop, is | 
explained the Institute’s 35-| 
point system, covering every | 
operation from placing the car | 
on the washrack to the final as- 
sembly. Included in the 35 points | 
are cleaning, metal work, in- | 
terior trim, painting and final 
clean-up and assembly. 

In the Institute’s shop a crew 
of skilled workmen are con- 
stantly at work on actual ap-| 
pearance reconditioning opera- | 
tions using tools, equipment, and 
materials developed by the spon- | 
soring manufacturers, but also} 
trying out and testing any new} 
product which shows promise of | 
cutting time or labor costs even 
further. In this shop each car is 
put through the 35-point pro- 











BY BUILDING up with copper, tin and solder even a gash in 
a door panel can be repaired without removing the door or the 


upholstery inside it. With this 
melted solder may be sprayer 
burning. 


gram and here, too, dealer’s 
service men may come for prac- 
tical instruction in actual use of 
tools and equ‘pment and train- 
ing in appearance 
ing routine. 

The procedure used by the In- 
stitute is elastic and can be 


| adapted to any shop, no matter 


its size. There are many props 


| in use by the Institute. which are 


entirely home-made, and can be 


| produced by the dealer in his 


own shop at little expense. Blue 
prints of these various shop 


| props, which cut down overhead 


and handling cost, are available 


to those who attend the Insti-! 


tute. No attempt is made to sell 
any tools or equipment, nor can 
they be purchased at the In- 
stitute. Those interested, will te 
referred to the manufacturer of 
the product or his jobber con- 
nection. Neither is there any 
charge for instruction. The only 
€xpeiisc involved aside from 





METHODICAL SERVICE is the keystone to time-saving accord- 


recondition- | 


electric-pneumatic solder spray, 
directly on the hands without 


| travel, is the time required to 
| attend the session which gen- 
|erally involves less than one 
| day. 

Some typical comments by 
dealers and executives who have 
| attended the sessions are as fol- 
lows: M. E. Watterworth, Huron 
Motor Sales, Inc., Ann Arbor, 
Mich.: 

“We feel that the newer 
methods, ideas and procedures 
by you are very valuable to us 
and we would appreciate your 
sending us blue prints covering 
various dollies, wheel painting 
stand, hood easel and wheel 
racks.” 

H. J. Morley, service promo- 
tion manager, Chrysler Corp. of 
Canada: 

“We wish to express our ap- 
preciation for the very complete 
and interesting programme 
which you presented to 22 of 
our retail service managers from 
our city of Toronto dealerships 
who made a trip to Detroit 
especially for that purpose. 

“What impressed these men 
particularly was the manner in 
which the program was pre- 
sented and they appreciate the 
fact that your Institute is a co- 
operative effort for the purpose 
of passing along to our dealers 
the available information which 
you have obtained through re- 
search into the Used Car Re- 
conditioning problem.” 

Manufacturers sponsoring and 
financing the Institute are: 

Albertson & Co., Inc., The 
Black & Decker Mfg. Co., Black- 
hawk Mfg. Co., Cee-Bee Labo- 
ratories, Ltd., Clayton Mfg. Co., 


The DeVilbiss Co., E. I. du Pont 
de Nemours & Co., Inc., Auto- 
motive Materials Corp., The 


Fairmount Tool & Forging Co., 


Marquette Mfg. Co., Inc., Water- 
vliet Tool Co., Inc., Walker Mfg. 
Co. 


ing to the routine at the Used Car Appearance Reconditioning 
Institute. The first operation on all cars is a complete vapor spray 
|cleaning which facilitates following conditioning operations. 
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Ip Holiday Cuts Week's Production to 29,922 Units 
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PONTIAC.—Volume of serv- 
ice and parts bus‘ness recorded 
by all Pontiac dealers during the 
first three months of 1938 shows 
an increase over the corre- 
sponding period of 1937, accord- 
ing to C. P. Simpson, Pontiac 
Motors general sales manager. 

Customer labor sales (serv- 
ice) are up 18.2 per cent, while 
dealers’ parts sales show an in- 
crease of 17.7 per cent for the 
first-quarter period. The largest 
increase in customer labor sales 
was 25.3 per cent for February. 
“During recent months when 
many businesses have been 
marked by material falling off 
in sales, it is refreshing to find 
service and parts moving out 
ahead,” said Simpson. 

“Gross profits from _ service 
and parts sales are accounting 
for a larger and larger share of 
dealers’ fixed expenses, and 
therefore dealers are making 
greater efforts to increase the 
volume of that department of 
their business. Profits derived 
from service and parts are mek- 
ing it possible for many dealers 
to make aé_reasonably good 
showing even in the face of de- 
clining car sales. 

“It is not uncommon to find 
service and parts departments 
absorbing from 75 to 99 per cent 
of the total fixed overhead of 
the business. 

“Records show that 60 per 
cent of the service volume this 
year is from owners of 1937 and 
’38 Pontiac cars. That is due to 
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rooms and baths, 
new furnishings. 
ev s for your 
comfort. Deliciour 
meals at popular 








































"G. A. Miner, Pres. 
140 North St. 
near Delaware 





The Importance 
of Being NEAREST 
When you stay at The Palace 
Hotel in San Francisco, you 
are nearest to the places you 
will want to visit—the things 
you will want to do. It stands 
where five principal streets 
meet— near business, finan- 
cial, smart shopping, and 
theatre districts. Its courtesy 
and comfort are a tradition 
—modernly interpreted. 


550 Rooms—each with bath 
From $3.50 (single) up' 


The 
Parace Hore. 


Market at New Montgomery 
SAN FRANCISCO 
ARCHIBALD H. PRICE, MANAGER 











Service Depts. Absorbing 
75-90% of Fixed Overhead 
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the record-breaking sales of 
1937 cars and the big sales in 
the early months of the 19383 
model year. 


“Good _ service depa:tments 
also aid materially in keeping 
present owners as_ customers 


who return to buy new and used 
cars. Surveys show that only 
one out of every four owners 
whose cars are not serviced bv 
the dealer buy that dealers’ cars 
again; whereas, thiee out of 
every four owners whose cars 
are serviced by the desier re- 
purchase the same make of car 
from the dealer. 
“Unquestionably, this fine in- 
crease in the volume of service 
and parts business is the result 


been carried on during the past 
few years to bring cwners into 


dealers’ service stations. One of | He is being congratulated by 








Pontiac Dealers’ Service Volume Up Over 1937 








BARNET CUSHMAN, center, 


who was named 


of Chicago, 
of intensive campaigns that have | president of the Central Motor Freight Assn. at its convention in 


Chicago June 1, has been in the trucking business for 21 years. 


C. G. Moore, chairman of CMFA, 


the chief reasons for this great | left, and Ted V. Rogers, president, American Trucking Assn. 
progress has been the installa- | CMFA went on record as opposing the Pettingill bill controlling 


tion of modern lubrication de- 
partments, where modern, high 
speed equipment enables the car 
dealer to compete on a profit- 
able basis with every other type 
of service station. 

“Great strides also have been | 
made with the installation of 
motor and safety testing de- 
partment. Dealers have been en- 


care of all collision business of- 
fered to them. directly or 
through insurance companies. 


“A considerable part of the 
increase in service business is 


Owner follow-up methods and 


Sales Rise 38% 


At Continental 


Mo- 





DETROIT.—Continental 
tors Corp. reports an increase of 
couraged to provide for heavy | 38% per cent 
body, engine and chasis repair | second quarter, ending Apr. 30, 
work in order to be able to take | over the first quarter of the cur- 
rent fiscal year. 





Law Bars Bootleg 


BATON ROUGE, La.—Senate 
due to the large number of| Bill No. 68, to require registra- 
Pontiac dealers who now are|tion of “second-hand” automo- 
using the 5,000 mile preventive | biles brought into Louisiana for 
maintenance plan _ successfully.| sale or resale by dealers or 
permanent 


agents 


without 


in sales 


Losses, 


in 








after 


service records have been im-| place of business in the state, 


proved greatly and are being|has been passed by a vote of 


used by practically every pro- 
gressive dealer. 

“Other activities that have 
contributed to Pontiac service 
increase are the _ service-saver 
coupon lubrication books; serv- 
ice clinics; special seasonal 
clean-up and tune-up programs | 
and the thorough service train- 
ing school campaigns which we 
provide.” 


Aithough the total volume of 
Pontiac dealers’ accessories 
business is lower than it was in | 
1937, the sales of accessories per | 
car has increased. Through April | 
this year an average of $55.39 | 
worth of accessories have been | 
put on 1938 model Pontiac cars, | 
compared to $45.47 for the same | 
period one year ago. 

Such accessories 








items as | 
almost | 


heaters have become 
standard equipment, with 85per| Total 45 States 7°38] 


cent of the cars carrying them | 
this year against 58 per cent 
last year. 


32 to 0. 


its 


depreciation of $78,667, were 
$29,692 for the second quarter 
as compared with $160,728 for 
the first quarter. 

Sales for the first six months 
of the current fiscal year were 
27.3 per cent less than for the 
same period of last year, result- 
ing in a loss, after depreciation 
of $157,038, of $190,421 as com- 
pared with a profit of $34,617 
for the six-month period a year 
ago. 


On Apr. 30, 1938, unfilled or- 
ders on the books of the corp- 
oration amounted to $2,082,280. 


AN has over 200 correspondents 
in strategic points throughout the 
United States and the world, to keep 
its readers in step with march « 
events throughout motordom. 


Stressing Service 
Ups Volume 35Z 
For Ford Dealer 


COLLINGSWOOD, N. J.—An 
increase of 35 per cent in serv- 
ice department business for the 
first four months of the current 
year as compared with the cor- 
responding 1937 period explains 
why J. W. Lorimer, vice-presi- 
dent of Community Motors, Inc., 
Ford sales and service firm here, 
believes in the value of stressing 





the service end of dealer bus- 
iness. 
“The increase,’ he _ recently 


announced here, “is due largely 
to the installation of new equip- 
ment, which has enabled us to 
handle a larger percentage of 
miscellaneous job work than be- 
fore. We installed a complete 
line of Weaver inspection equip- 
ment. Two lifts were installed 
in the lubrication room and a 
complete assortment of lubrica- 
tion tools and accessories added. 
Featuring of 12 lubrication jobs 
at a reduced price has greatly 
increased the volume of this de- 
partment.” 


Community Motors also main- 
tains a used car reconditioning 
plant adjoining its main build- 
ing. Prospective buyers are 
urged to view the procedure 
followed in reconditioning used 
cars. 


Diversion Law Asked 


CONCORD, N. H.—A legisla- 
tive amendment to prevent di- 
version of automobile and gaso- 
line revenues has been approved 
by the 12th Constitutional Con- 
vention. 


For news of the men who make 
news in the automotive world, read 
Chris Sinsabaugh’s authoritative 
“Sparks” column. 
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NEW PASSENGER CAR REGISTRATIONS 


Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., and Metropolitan New York area which are compiled by Sherlock & Arnold 
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8,000 Miles of New Roads Completed in Year 
ARBA Shows Contribution ri 











® 


Of Cars to 


U.S. Welfare 





WASHINGTON.—Up to May 
1 there was completed through- 
out the United States, as the 
result of federal aid during the 
current fiscal year, 8,001 miles 
of new highway construction at 
a cost of $190,399,118 to the 
states and $98,991,477 to the 
government, it was disclosed 
here this week. 

On that date 6,274 more miles 
were under construction. in- 
volving $191,410,031 expense to 


federal treasury. Almost 3,000 
additional miles, costing the 
states $77,425,720 and the gov- 
ernment $36,358,799 have been 
authorized, leaving a balance of 
$171,783,292 available for new 
programs. 

Simultaneously the American 
Road Builders’ Assn. made pub- 
lic an analysis of federal bureau 
of public roads data showing the 
enormous contribution of the 
motor vehicles to national eco- 


Cadillac Adopts 
New Lights for 
Final Assembly 














DETROIT.—Improvements _ in 
the lighting system on the final 
Cadillac-LaSalle inspection line 
were announced this week by 
General Manager Nicholas Drey- 
stadt. The remodeled system uses 
a combination of mazda and 
mercury vapor lamps to bring 
inspection processes to a new 
peak in efficiency. 

“A principal feature of the 


the states and $96,169,036 to the 


nomic well-being through stim- 
ulation of highway improve- 
ment. This analysis showed that 
the expenditure of $100,000,000 
results in an annual employ- 
ment of 102,690 persons, of 
whom 37,960 are employed di- 
rectly and 64,730 get jobs in- 
directly in industries furnishing 
materials, equipment and sup- 
plies. 

The ARBA estimated that of 
all road expenditures 24 per cent 
goes to labor, 21 per cent for 
equipment, 49 per cent for ma- 
terials, and 5 per cent miscel- 
laneous expense. 


“In summing up the economic 
influence of highway construc- 
tion,” declared the ARBA, “it 
has been found that the $100,- 
000,000 expenditure eventually 
goes entirely to labor. The ex- 














Prestole Firm 
Purchased by 


Det. Harvester 


DETROIT.—Announcement is 
made by President Harry L. 
Pierson, of the Detroit Harvester 
Co., that his 
company has 
acquired the 
business of 
Prestole 
Devices Inc., of 
Detroit. 

The latter 
company for 
the past two 
years has been 
manufac- 


NEW SHOWROOM of David J. Bricker, Inc. (Studebaker), has 
been planned to give open-air effect suitable for Hollywood climate. 
Slanting windows do away with reflections, and a concrete canopy 
continues from the building straight across the used car lot. Interior 
of the showroom has room for five cars and two closing desks. 


Gambill to Become Packar 
Distributorship in Ohio 


CHICAGO.—Charles E. Gam-|two-story building that is mod- 
bill, for many years a leading|ern both in design and equip- 
automobile distributor here and|ment. The showroom fronts 125 
nationally prominent throughout | feet on Carnegie Ave., and the 
the trade, has just taken over| first floor also has extensive fa- 
the northern Ohio territory for | cilities for service. The distrib- 











o£ turing, mar- a ‘a ae a the Packard Motor Car Co. as|utorship, Gambill made known, 
H. W. Kost keting, and li-|the many items required in|) ocident of the Packard Cleve-| sold 3,000 cars at wholesale and 
censin g-|highway construction sets in retail last year. 


land Co., with headquarters at , 
9306 Carnegie Ave., Cleveland. After holding the Hupmobile 

Before departing for Cleve-|distributorship in Chicago for 18 
land, Gambill revealed that in| years and building it up to the 
addition to himself the officials | position of largest in the United 
of the Packard Cleveland Co.j| States, Gambill retired from the 


motion forces which eventually 
result in about $315,000,000 of 
business. This is the result of 
each successive stage of proces- 
sing of materials which distrib- 


to-manufacture of sheet metal 
fastening devices for the auto- 
motive, household appliance, and 
sheet-metal-working industries. 

Manufacturing operations are 


continuing at the Prestole plant | Ute expense to labor, equipment, | i) be his brother, D. P.|automobile business several 
in Detroit, with certain opera- materials, transportation, etc. Gambill, vice-president and| years ago to become distributor 
tions being transferred to De- The average annual construc- | retail sales manager; his son, R.|for Kelvinator refrigerators, 


tion expenditures of all kinds in 
the United States from 1926 to 
1933. was $8,894,875,000, of 
which 15 per cent, or $1,349,- 
177,000, was spent on highways. 


T. Gambill, vice-president and} ABC washers and ironers, Em- 
wholesale manager, and E. L.|erson radios and other house- 
McCord, secretary and treasurer hold products. 

Gambill’s firm occupies 100,000 During his career in the mo- 


square feet of floor space in a|to) car business Gambill served 
as president of the National 
Automobile Dealers Assn. and 
the Chicago Automobile Trade 
Assn. He was also a director in 
both organizations for a number 
of terms. He was one of the or- 
ganizers of the National. Used 
Car Market Report, Inc., Blue 
Book and Red Book publishers 
27 years ago, and is still associ- 


troit Harvester Co.’s Dura divi- 
sion at Toledo. Harold W. Kost, 
former Prestole president, be- 
comes head of Harvester’s Pres- 
tole Division. 
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lighting is the evenness,” said 
Dreystadt. “Powerful lamps and 
reflectors are so arranged that 
there is no break nor overlap- 
ping of beams which would give 
greater intensity in some areas. 

“This is extremely important 
since it permits inspectors to go 
over a car at any point with the 
guarantee that they will be 
working under the same degree 
of visibility. The lighting also 
reveals the true colors of finish 
and upholstery, not otherwise 
possible.” 

In addition to the new light- 
ing system, Cadillac has painted 
floors white further to heighten 
visibility. 


Buick Will Broadcast 
Louis-Schmeling Fight 


FLINT. — Buick will sponsor 
the broadcast of the June 22 
Louis-Schmeling fight in New 
York, according to W. F. Huf- 
stader, general sales manager. 

in previous championship 
fight broadcasts sponsored by 
Buick, Clem McCarthy, veteran 
sports announcer, will give the 
blow-by-blow description to the 
radio fans. This will be the fifth 
heavyweight fight broadcast for 
Buick by McCarthy. Both the 
red and blue networks of the 
National Broadcasting Co. will 
be used, with plans for the larg- 
est chain ever hooked up for a 
sponsored broadcast. 





‘ hae \gTA 


ODDS 1-9 
AND 1-14 


IN FAVOR NICKEL CAST IRONS 





Strangely enough, one of the 
least measured properties of ma- 
terials is their resistance to wear. 
A recent paper entitled, “Some 
Important Variables Encountered 
in Wear Tests on Cast Iron,” by 
D. E. Ackerman, discusses special 
laboratory tests with a modified 
Amsler testing machine using 
small cylindrical discs of cast iron 
for test specimens. Test pieces 
were fixed to the ends of parallel 
shafts so that their cylindrical 
surfaces touched and were rotated 
against each other. This method 
was later applied to testing plain 
chilled iron and Ni-Hard,* a pat- 
ented Nickel-chromium chilled 
iron. Both irons had a fine, dense 
structure. Under test conditions, 
rate of wear for the lower discs 
of plain chilled iron was 10 to 14 
times faster than Ni-Hard. On 
the basis of weight loss, plain 
chilled iron wears from 3 to 9 
times faster than Nickel-chrom- 
ium iron, a fact of importance to 
designing engineers. 

*Reg. U. S. Pat. Off. by 
The International Nickel 


Co., Inc. Canadian Pat- 
ent No. 281,986. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York. N.Y. 
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Used Car Prices 
Show Firmer 
Tone 










Telegram: Cincinnati Post; Cleveland Plain Dealer; 


Actual top and bottom prices on 1935, 1936 and 
1937 Used Cars, as advertised in local newspapers 
of current week. SEDAN prices only used in this com- 
parison. Newspapers co-operating include: Boston 
Globe; New York Times, Journal-American, World- 


e e 
Detroit News; Chicago Herald-Examiner; Min. 
Used Car Sellin Prices neapolis Journal; St. Louis _Globe- Democ ‘rat; 
Oklahoma City News; Denver Post; Los Angeles 
Examiner, and Seattle ‘Times. 





(As Advertised, Week Ending May 21, 1938) 
aay 2 


















































































































































































ia ae Ge ee ‘ok MAKE Boston New York Cincinn. Cleveland Detroit Chicago Minnea. St. Louis Okla. City Denver Los Ang. Seattle Natl. Avg, 
for the week ended May 21, 
showed a slightly firmer tone | Buick “41” °37]$ |$695-$850\$ |$745-$795|$769 18645 ig ig ig $725 [$795 -£895)$ |$729-$780 
based upon the quotation shown °36[ 595 ~—s |: 397- 675) | 495- 595| 366- 444| 125. 585| 545- 597| - | 645 | 695 |: 520. 604 LD 
in the tabulation on this page °35 | 375- 5251. | 205- 435| 207- 325 | | | 333- 412 6 
today and compare approxi- | Buick "37 | 850- 895] RS) 307-7471 OBS | 708 | a ae ___| 777-810 | of 
mately with the prices quoted | «59 69” 36] 61 615 | | 5%5- 62 625| 595- 635| 1595 #=x| | | _ i ; a | 595- 618 sid 
a nage ae " oo a 14 3: | 465- 595) “|_| 287- 347] 425- 465, «| l | | | 384-457 | cou 
the ‘een te a a ie Chevrolet 37] 415- 575| 499- 565| 369- 545, 399- 615) 499 465-595) 450-595] 579° ‘alt 550-565, 499- 615, 545-600, ———=«|~«4BO- 582 . 
eleven cities surveyed at $538 | Master °36| 335- 498] 335- 449| 217- 445| 298- 495| 255- 387| 285- 450) 465- 495) 365- 195] 365- 395 435- 465| 365- 525| 554 ——|_-356- 471 oa 
against $542 for the week ended *35| 245- 395| 265- 369) 167- 395] 230- 395! 195- 317) 245- 345] 338- 359) 345 ‘ | 345- 395 | 264- 368 a 
May 21. The bottom price av-| Chevrolet 37] 587-595) 475-595) | 485- 599} 429- 499| 485- 545) 635 | 565 | 575- 675) 595-665) | 937-597 
erage for May 14 was placed at | Master °36| 425- 475| 325- 465) 445 | 345- 469) 295- 395) 395 _ =e |__| 465 _| 395 __| 386- 438 0 
$485, against $488 for May 21. De Luxe °35| 298- 325| 385- 427| | 285- 325] 287- 292) 295 | 345 | | 295- 395 | 327- 343 
Chrysler Six ” | 649 | 495- 645] 525- 645] 495. 599) 595 | | 745- 795) 645 |__| 626- 674 Ss 
Index figures developed on 36] | 449- 525| 475- 545| 489-548) | -«465- 515) 525 ae ete | 645- 695] 495-595) __| 506-564 
a . en potent aa te 335 | 310- 419| 395. | 375- 305| 247- 200) 345. 435| 365 | 427- 495| | 370-41 | W 
prices although the fluctuation|C™7%  Sé{105 | OS 9) | A HEC CUTS is ened niente ancien A ataenicecl 
hes Nese tensendhiy narrow. ta |= °36| 489-599, ——~S=S=«|«395——=«| «5 25- 695) 550- 650 salle cassia Oe [945 | Sal. 617 
the Mar. 5 compilation, the av- "35 | 450. 497) 575 | | 347- 395) 495 | | | 53: i 480- 500 on 
erage top price was put at $556 De Soto °371 695 _| 595- 675| 495- 595} 925- 685) 195- 935 595- 765| it | 695 ae 695- _795| 700. 745) | 827 632- 701 poi 
and the bottom at $496. These 36] 510 | 417- 545) 445 165-545) | 445- 495) ee ee 495 | 565- 585) ! 599- )- 625| 493- 531 het 
prices were maintained during | 325 | 395 | 295. 395| 239 325- 345) 475 425 — | 382- 397 op! 
the entire national used car week | Dodge *37| 597- 695| 495- 645) 545 _| 525- 645) 460- 587) 545- 595) 725 | 497- 625) 695- 710) 695 _ | 600. 725] - 580. 654 pe 
drive and did not show any °36] 425- 595) 435- 595] 495- 525| 348- 495) 290- 355) 345- 495) 489-595) 449-499) 425 | 495 | 385- 545) 495- 595) 423- 518 pe 


355- 445] 275- 437| 375- 395) 325- 425] 195- 285) 265- 389- 429) | 435- 











445| 35 345- 424 at 












395| 485 | 








































































































































































































































































































































































































































° Peach > oe 2 ar 
the nation as a whole were at | President 36] ___| 


Ford 37] 309- 525| 345- 525| 387- 525| ERE Rs) 395-525, | 495- 595| 395- 569| 545- 565| 400-523 | E. 
Standard *36| 275- 425| 295- 435] 197- 385| 245- 425) 215- 207| 285- 365) 375- 458) 375- 435) 365- 395) 425- 450) 375- 395| 325- 485] 313- 413 | 28 
°35] 175- 348| 175- 375| 97- 285| 165- 325) 145- 217) 195- 275; 265- 365| 245- 295) 295- 310) 335- 345] 195- 300) 359 220- 316 
r in x 
Used Ca I de Ford "37]| 495- 525| 449- 585] 345- 495] 395- 565 445-548) 425- 525) 549 —__| 495-550) me | 345-585) 450- 595] 645 476- 560 ai 
The average used car |/DeLuxe  °36[ 295- 395] 394- 469] 365- 375) 285- 425| 257-375) 375 | 425-485) 850-495] | 84S |g, 
prices, taken from the *35| 235- 327| 295- 375} 195 310| 117- 199| 245- 265| 375 | | 295 40- 303 ar 
weekly Used Car Selling Graham "ae i 5H | mam | | —t * 595- 795 ch 
Prices chart, shows the "36| | 345 | 495 | | | 125 | | | | | 422- 422 sa 
is | ee : th 
following for weeks ended: | | dt 
Hudson Six | 650 | | 4 > : 
High Low SS eee — ee —_— ——- — - al 
March 5 ease $496 *36| 465 | 435- 495) 545 Bs i 397 i 385- 445 | z | | 695 | 487- 507 cc 
oe | 275 | 325 | | | ql 
March 12... 556 493 
ca | | 1 | m 
Pg ‘ ‘~ eae po jn Fight 36] 470 ‘| 575 595 | 395- 495) | | | | |i | 509- 534 |“ 
ea *35 | | | | | | | | | ihe | 
May 21 ....... 542 488 || Hudson °37| 625- 665| 575 | 595- 695| T [ 565- 695, ~ [745 | 475-595] 7 : 
Terraplane *36| 415- 485] | 365- 425| 295- 395| 297- 325| 285- 445, | 445. 485| 475- 495| | 368- 436 |}, 
*35| 295 | 275- 295| 325 | 295- 375| 189- 200] 235- 345] | 295 | | 315 | | 425 | 294- 320 Vv 
LaSalle *37| 995 | 895- 995] | 995 | 747 | 095 | 975 11095 | 995-1095) 1175 | 952-1007 a 
sharp decline u - Paes esos — 
cae ar dae. a ce ae °36| 645- 725| 565- 695| 575- 650| 685- 695| 467-469, 645. | ~SSs=«;«CSSCS | 10S | | 622. 658 | 7 
seiess beeke to $642 end the *35| 450- 550| 575 __| 495- 545| 495- 565) Ez | | | 595 | 518-554 | & 
bottom to $482. Lincoln- *37| 845- 995; 739-1095| 897 | 600- 897, 697- 797| 815 i: Ge | a | 995 | 795- 995|1095 | 831- 954 ' 
ini: aliiailaain: tees tenia inal Zephyr 36] | 525-675) | _—567- 575| 395- 525, __ | 695 | ae - | 595- 745] | 555- 643 L 
: : *35 | | r 
regarding the wide spread be- n 
tween the advertised top prices a 361. | 365 |445 eg neon cm. — | _ 1 sae S68 d 
and the advertised bottom prices | ’@* #yette | | 365 | 445 | 465 | _| ! ——s canal | | i 3a 425 h 
as shown in this table. In this 2 si 
connection, it should be pointed sic orate a NE I oceania Uoccnrentemsanncslisniionecestsilbia | | 914- 553 tl 
out that bottom prices usually *36| 475 | 345- 497| 385 | = a | 485 | 485- 625) | | 425 | | __ | 414- 455 s 
represent the “as is” car or the *35 | | | | | ' 
car’s value at the time it is pre- | Olds Six 665- 745| 645- 745) 645- 795) 625- 730) 539- 687| 595- 695) 635- 650) 675- 795) | 7 1 695- a 773s |: 662- 743 t 
sented to the dealer for trade °36| 465- 595| 395- 595) 465- 595| 440- 595) 295- 397 | 495- 550) 495- 589) 595- 575) 545 ey cored | 495- 545] 674— 478- 570 k 
and before it has been recondi- 348- 475| 340- 475) 345- 395) 295- 445) 195- 295) 295- 425) 425- 445) 385- 415) 425 | 395- 145) 395- 475) 514 | 363- 436 V 
tioned. Thus in using this table |Ojds Fight 37] 825 | 729. —«|| ~Sss=‘(R CO - BOO] ONT—C«TD—C«dLC‘#TNSNN’NN LLNNNN.-: Y|||'. | | v= 093, ~S=S=««sa30- 003 ‘ 
no sg gl ~— would be °36| 475- 575| 495- 595| 175- 600! l l l l | 625 | 624 | 539- 604 ( 
safe to hold his allowances as *35| 465- 515) 7 | 445 —_——— ft | | | 475 | 525. +| 479 ~~ ~+*| 440- 451 t 
= to the lower price as possi- | Bontiac Six 37] 625- 745| 550- 725| 685- 725| 515-_ oS) 499- 587, 595-613, ~~S=«('~O9D-—~=*«d;C~CT~~SC*«d;s«OO- 69 635. 095, 195° 805| 635- 704 
°36| 460. 495| 395- 645) 445- 495) 350- 545| 299-345) 349- an 550 | 495 | _| 460-475) 395- te | 434- 510 
He can do this to a great ex- °35| 395- 425) 349- 445) 375 | 295- 445| 240- 325) 2 | 365- 395) | 354- 400 
tent by pointing out to his pros- | Pontiac °37| 665- 725] 650- 695) ie ae 4 | 775 696-732 
pect that after the car has been | ght AISESTSD[LSI | LS| B 
gions: "35 |_ 325 | | | | | | | 325 
tO into he ne etch | Packard 130°37| 105 | O75- 895|_____ | 595. 975| 591. O85] OFS | | 795-875 "975 | 725-995, 945 | 745-849 
0 et AP prices. 2 oe 36 935- 625| 575- 645) | | 585- 645) 367- 457| 595 : i | 617- 675 — _| 69 | 775 _| 593- 639 t 
: ; i | | 425 | 165 | 347 | 465- 495 | | | 475- 595} | 435- 465 
of the advertised prices can be | path 37] S85: S95] 415 495] 465-595] 399- S95] 389 497] 525. S95] S59. O35] B9S | O05] S15. 04S 524. 593 ( 
considered to an extent as lead- |**) kes a palm vee eel ae | | 924-8 
ers, which would be still slight- "36 36 395- 515| ¢ 385- 450| 395-. AT 5| 295- 925| : 275- 345| 325- 450) 385- 195) 337- 465), 350 ae 425- 445| 395. 495, 575 ___| 378- : 4605 | 
ly below the top selling price, °35| 275- 415| 299. 349) 275- 295) 275- 355} 197- 329) 275- 375] | 285- 387| 250 325- 375| 285- 375| | 274- 351 ( 
the dealer who holds his allow- | Plymouth *37| 579 | 425- 625| 397- 595) 485- 995) 469- 499) 485- 975) ee ene ee 985- 650) 345- 665) 665 | 515- 605 
ances as near to bottom price | De Luxe 36] |: 395- 495, 265- 445|_ 395- - 465| 295. 429) 345-— ie il 8 i ase —__| 395- 549) 495- 589) _375- 483 483 
shown as possible will still be *35| 365- 375| 265- 395) ° | 295- 375| 249- 2 12 | 325 | 365 | 425- 489| -329- 360 
reasonably safe if his allowances | Studebaker "37| 645- 695; | | 595 | . b | | | 475- 795| 764 | 620- 712 
are pushed upward to nearer the | Dictator 36] | | l | | l ae i oa 7 
top advertised price. "351 42! — a | ee oa 325 ~ | 382- 382 
Used car sales during May for | Studebaker “37] 945 | | J | | 945 
| 
| | 





i 
about the same level as prevailed 35 | | | | 
during April. In most cases, | Willys *37| 395- 475) 305- 435) 295- 385) 285- 375) 285- 295) 395 395- 475) | 325 | 430 | 300- 385) | 347- 398 
however, the used car sales rate °36| 325 | | 245 | 235 | | | | | | 195 | ~ | 250- 250 
held firmer than the new car 35] 105 | 150 | | | | | | l | | | 158- 158 
sales rate, with a result that oe 
there was some improvement in | National Average, All Makes $488-$542 


inventory position during the 
month. This trend seems to be| Used Car Selling Prices as advertised in the classified section of metropolitan newspapers nationally are compiled exclusively by 
continuing into June, although/ Automotive News as a copy-righted feature. This is the first time anywhere that bona-fide top and bottom prices have been com- 
sales rate and turnover is not] . ot : oe : ; F 
satisfactory in relation to stock | piled from published figures to establish the trend of the market and the resulting national index. Where no prices are quoted, 


on hand. no cars of make and model were offered during the period covered. 
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Labor, Capital 


Detroit Studying Plan for Easing Industrial Strife 
NSPA Sets Mid-Summer 


and Public 


Would Be On New Board 





DETROIT. — Patterned along 
lines of Toledo’s mediation 
poard, an industrial peace board 
of 24 members is being con- 
sidered by Detroit common 
council following introduction 
of a plan by Mayor Richard 
Ww. Reading this week. A tem- 
porary ordinance is being 


Olds Driveaway 
Setup is Popular 


With Car Buyers 


LANSING. An increasing 
number of Oldsmobile buyers at 
points distant from the factory 
here are taking advantage of the 
opportunity to finance a summer 
vacation with the saving of 
freight costs effected by taking 
personal delivery of new cars 
at the factory, according to D. 
E. Ralston, general sales man- 
ager. 

“With the advent of improved 
weather and ideal driving con- 
ditions nationally, many people 
from all sections of the country 
are combining new-car_ pur- 
chases with a vacation period,” 
said Ralston, ‘‘and it was for 
this purpose that our new 
drive-away building was especi- 
ally intended. The building has 
complete facilities to assure 
quick delivery of cars with a 
minimum of waiting or bother 
to customers. 

“This method 





of taking new 
car delivery is unique in that 
it affords the purchaser of a 
new car the opportunity of a 
vacation and_ sightseeing trip 
at practically no additional cost. 
The plan is very simple. The 
dealer, from whom the purchase 
is made, advises the factory 
when the buyer will arrive in 
Lansing. When the customer 
reaches the attractively fur- 
nished reception room at_ the 
drive-away building, he finds 
his new car waiting, completely 
serviced and even licensed. From 
there he has a choice of thou- 
sands of beauty spots in the 
great summer vacation land of 
Michigan and adjoining states 
to which he may tour inex- 
pensively before starting home- 
ward. 

“Last year 
Oldsmobiles 
is manner.” 


12,000 
in 


than 
delivered 


more 
were 


Plants Plan 


Paid Vacations 


MILWAUKEE, Wis.—A num- 
ber of local companies are 
again giving vacations with pay 
this year. At the Allis-Chalmers 
Mfg. Co.’s plant in West Allis 
over 6,000 will get vacations 
while an additional 4,000 at the 
firm’s other plants will also re- 
ceive a summer holiday. 


Those with one year of contin- 
uous service will get a day, while 
those with the company for longer 
periods will receive one additional 
day for every year up to 10 years. 

Globe-Union, Ine. will give its 
600 employes one day for every 
year of service up to 10 years, 
— the Heil Co. plant will close 

July 1 to 5 with 600 on vacation. 
One year men will receive pay for 
One day, two year men for two 
and so on up to those who have 
been employed five years and over 
who will be paid for the five days. 


The A. O. Smith Corp. is giving 
One week to all with the company 
two years or over, while about 
3,000 shop workers at the plants 
of the International Harvester 
Co. here will get vacations with 
pay, one week for service between 
two to five years and two weeks 
for five years or over. 


drafted, which the council will 
study in the near future. 


Under a_ paid director, the 
board would be divided evenly 
among labor, the investor, man- 
agement and the consumer. It 
would act “as a forum to which 
management and labor might 
bring their grievances,” and 
thereby try to prevent a con- 
tinuation of recent battles be- 
tween police and strikers, the 
Mayor said. 


Its duties would be limited to 
mediation and would not in- 
clude arbitration or the author- 
ity to issue orders. It would be 
empowered, however, to hold 
bargaining agency elections if 


> 


agreed upon by all parties con- 
cerned. 

Mayor Reading said he would 
ask the Labor Department at 
Washington to furnish an acting 
director if the counsel advised it. 

As representatives of the in- 
vestor, the mayor suggests one 
bank president, one certified 
public accountant, one attorney 
familiar with labor relations, 
one president of a trust com- 
pany, one judge and one per- 
sonnel director. 


Sales Act Introduced 

BATON ROUGE, La. (UTPS) 
—An “unfair sales’ act has been 
introduced in the Louisiana 
legislature by Representatives 
Leonard Spinks and Henry 
Starns which prohibits selling 
below cost. 

William Ogg Fitzgerald's famous 


cartoons appear exclusively in Auto- 
motive News. 










21 





Meetings of Committees 


DETROIT.—M id-summer 
meetings of the major commit- 
tees and the board of directors 
of the National Standard Parts 
Assn. will be held in Detroit at 
the Whittier Hotel June 21 to 24, 
it is announced by E. P. Chal- 
fant, executive vice-president. 


All-day meetings will be held 
by the following committees: 
Membership committee, June 21; 
marketing research committee, 
June 22; manufacturers’ board 
of governors and _ wholesalers’ 
board of governors, June 23, and 
board of directors, June 24. 
Afternoon meetings are sched- 
uled for the finance committee 


on June 21 and the convention 
program committee June 22. 

This will be the first meeting 
of the 1938 NSPA convention 
program committee, which is 
composed of L. G. Matthews, 
Sealed Power Corp., Muskegon, 
Mich., chairman; V. C. Ander- 
son, Motor & Axle Parts Service, 
Inc., Chicago; L. F. Woolman, 
Allen Electric & Equipment Co., 
Kalamazoo, Mich., and R. L. 
Terry, United Wholesalers, 
Sioux City, Ia. 


Fourth Dimension, a regular fea- 
ture by Pete Wembhoff, offers news 
of automotive advertising. 


For a fresh automotive viewpoint, 
read George M. Slocum’'s “A Word 
in Edgewise.” 


WHEN A GLASS REPLACEMENT JOB 
COMES INTO YOUR SHOP 


Vea ieee Thiuga | 
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Phone or write our nearest 
warehouse and plac e your 
order. 


ITHIN 24 HOURS of re- 
ceipt of your order, the 
part will be shipped. It will have 


factory-quality edge work. It will 
be guaranteed to fit. Use this ser- 


vice for 


fast action and bigger 


srofits in vour glass replacement 
4+ 


work. The 


numbers, costs 


catalogue 
and 


contains 
suggested 


selling prices for every glass part 


of 


any make or model of car. 
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May Dividends 
Show Increase 
Over Apr. Total 


Special to Automotive News 


NEW YORK.—It is the view 
of Wall Street that it should not 
be long until it will be possible 
to get a definite line on the vol- 
ume of business that will be 
available this fall to the auto- 
mobile industry. 


The inclination here is to re- 
main close to the sidelines in 
making forecasts. There also is 
a growing disposition on the 
part of observers of general 
business trends to avoid putting 
themselves too definitely on rec- 
ord as to when the recovery 
movement for industry as a 
whole will be resumed. 


It may or may not be signifi- 
cant that the last time when 
such a situation existed in such 
marked degree was in 1932, 
when the bottom of the 1930-32 
deflation was either at hand or 
close by. It is dangerous to draw 
parallels, however, because con- 
ditions now correspond to those 
in virtually no important re- 
spect—except that business is 
bad. 


Price erosion in the stock 
market continued in the week 
covered by the Automotive News 
stock price averages. The pace 
of the downtrend was consider- 


N. Y. Studying 
Aid to Victims 
Of Car Accidents 


ALBANY.—Whether the Con- 
stitutional Convention should 
take action on two proposals to 
grant to the state legislature the 
power, if it so desired, of estab- 
lishing a system of automobile 
accident compensation insurance 
similar in principle to the work- 
men’s compensation plan now in 
force was debated here this 
week at a public hearing of the 
convention’s judiciary commit- 
tee. 

Supporters of the two propos- 
als, led by Arthur A. Ballantine, 
contended that such a step was 
necessary for a_ well-rounded 
social-welfare program. Point- 
ing to the many automobile ac- 
cidents throughout the state, they 
held that a more effective pro- 
vision for victims was “perfect- 
ly apparent to all who have 
given thought to the subject.” 


Taking the other side were 
representatives of up-state farm- 
ers, bar associations, business 
men and civic organizations. The 
opposition held that such a plan 
would not eliminate reckless 
driving, would result in almost 
prohibitive insurance rates, 
would “ruin” lawyers and was 
generally “unsound” in principle. 








Thornton Tandem Moves 


DETROIT. — Thornton Tan- 
dem Co. announces the removal 
and consolidation of the Braden 
Ave. and McKinstry St. plants 
into a larger factory building, 
located in the northeast section 
of Detroit. The building, which 
contains 29,840 square feet of 
floor space, is situated on a 
five-acre site at 8701-79 Grin- 
nell Ave., with railroad siding 
facilities. 





GE Sets Dividend 
NEW YORK.—Directors' of 
the General Electric Co. have 
declared a dividend of 20 cents 
a share on common stock, pay- 


able July 25 on stock of record | 
June 24. 

Fourth Dimension, a regular fea- 
ture by Pete Wembhoff, offers news 


of automotive advertising 
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Street Awaits Line On Available Motor Busines 


| 


ably slower than in the two)! 
weeks immediately preceding, if | 
there is any comfort to be found 
in that. The indictment of auto- 
mobile officials in the finance 
company litigation failed to ex- 
ert important influence on the} 
market. 


The Automotive News price | 
averages for June 1 compared 
as follows with those of the 
week preceding and a year ago: 


Last This Ch’ge Year 
Wk. Wk. Ago 
24 motors ...18.25 17.53 -0.72 41.72 
10 car-trk. cos...18.45 17.71 -0.74 43.06 
10 parts-acssrs. 14.95 14.30 -0.65 37.93 
4 tire-rubbers ...14.47 13.82 -0.65 41.46 


Although dividend declara- 
tions by automotive companies 
in May increased over the pre- 
ceding month, they continued to 
hold well below a year ago. 


Car and truck companies in 
May declared dividends calling 
for payments of $15,900,000, 
comparing with $1,500,000 in 
April and $44,900,000 in the like 
month of last year. For the first 
five months of this year, declar- 
ations by these companies ag- 
gregated $33,390,000, comparing 
with $79,383,000 in the like 1937 
period. These figures, as are 
those following, are approxi- 
mate. 


Parts and accessory companies 
in May declared dividends call- 
ing for payments of $2,600,000, 
as against $6,320,000 a year ago. 
For the first five months, dec- 
larations by these companies 
totaled $10,614,000, as against 
$37,620,000 a year ago. 

Declarations by the two 
groups of companies in May 
amounted to $18,500,000, com- 
paring with $51,220,000 a year 
ago. The grand total for the 
first five months was $44,004,000, 
as against $117,003,000 a year 
ago. 


Houdaille-Hershey has _ de- 
clared the quarterly 62% cents 
on its “A” stock, payable July 
1, and Waukesha Motor has de- 
clared the quarterly of 25 cents 
on its capital stock, payable also 
on July 1. 








Last Minute Wall Street Wires 





New York, Friday, June 3 (3:20 p.m.)—In one of the slow- 
est trading days in many years, leading stocks shifted 


only fractions of a point today. 


Motor shares were 


on both sides of the fence, with General Motors fin- 
ishing the day down slightly and Chrysler ending up 


with a small gain. 





Car Industry Persecution 


Charged by Rep. Hoffman 


(Continued from Page 2) 


try as a whole any good by its 
South Bend effort. 

Citizens generally, the admin- 
istration now knows, are not im- 
pressed with vague accusations 
that top executives of the lead- 
ing motor car manufacturing 
companies have violated any 
anti-trust laws. Such violation 
must involve restraint of trade 
but it is fully apparent to all 
that there is plenty of competi- 
tion in the automotive field. 


Among unbiased observers 
here there is now a conviction 
that the crafty hand of politics 
has inserted itself into the 
situation. They perceive as a 
reason for this the yelps of small 
finance companies which, glut- 
tonous to get business upon their, 
own unrestrained terms, want 
to tear down the orderly, fair 
financing structure erected by 
the big, responsible companies. 
What handier retaliatory weapon 
than politics? 

A far from favorable impres- 
sion has been created by the at- 
titude of the justice department. 
Apparently aware of a weak- 
ness in its position it has con- 
tented itself with the excuse 
that because anti-trust laws are 
now on the statute books an ef- 
fort must be made to enforce 
them. It has not felt this com- 
pulsion in regard to other fed- 
eral laws, however, notably the 
corrupt political practices act. 

Another important weakness 


in this New Deal sniping at in- 
dustry is the fact that the anti- 
trust laws have been acknowl- 
edged by no less a person than 
President Roosevelt himself to 
be ambiguous in the extreme 
and in crying need of revision. 
But the crowning deterrent to 
any appreciable public opinion 
support of this witch-hunting by 
the administration is the fact 
that thus far the exact contents 
of the indictments have never 
been disclosed here. Accord- 
ingly, everyone is in the dark 
as to the exact nature of the of- 
fense charged. 


Coming at a time not far re- 
moved from days when the ad- 
ministration was pleading with 
the automotive industry to lead 
the way out of the euphoniously 
named “recession,’”’ such tactics 
are patently creating a most 
sour impression throughout the 
country, it is now abundantly 
clear here. 


Negotiations between counsel 
for the big three motor com- 
panies and the Justice Depart- 
ment which may dispose of the 
indictments were still in prog- 
ress Friday. These parleys are 
a continuation of conferences 
which have been steadily carried 
on since long before the indict- 
ments were found and justice of- 
ficials assert that talks this week 
have brought no essential change 
in the situation. 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS FRIDAY, JUNE 3 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 


Low NEW YORK 


344 
125% 
9% 


Allis Chalmers Mfg. 
American C. & F. 
American Chain 
Auburn Auto 
Bendix Aviation 
Beth. Steel 
Bohn A. & B. 
Borg-Warner 
Briggs Mfg. 
Budd Mfg. Co., 
Budd Wheel Co. 
Chrysler 

Com. Credit 


Commercial Inv. T. (2) 


Continental Motors 
Curtiss-Wright 


Curtiss-Wright A 
Diamond T Truck 
du Pont de Nemours 
Eaton Mfg. 


Electric Auto-Lite 


Electric Storage Battery 


Evans Products 
Federal Motor 
Firestone T. & R. 
Gabriel Co. A 
General Elec. 
General Motors 
Glidden 

Goodrich, B. F. 
Goodyear T. & R. 
Graham-Paige 
Houdaille-Hershey B 
Hudson Motor 
Hupp Motor 

Inter. Harvester 
Johns-Manville 
Kelsey-Hayes W. 
Lee Rubber & ‘tire 


E. G. 


Last Sale 1938 
Jun.3 May 27| High Low 


39 
15 
ll 
2% 3 
10% 9% 
42% 40% 
17 

17% 18% 
16-15% | 161% 
4 3% 5% 
3% 3 
404% | 2034 
281% | 16% 
33 4 
39 
113g 
7% 
4's, 
48', 
35!4 
109% 
13% 
6% 
15% 
187, 


39% 42 
21% 
24% 
27% 
213% 
14 
75% 
1214 


23% 


40% 
30 
35 
1 % 
4% 4% 


13, 


Libbey-Owens-Ford Glass 
Ludlum Steel ; 
Mack Trucks (1) 
Midland Steel 

Motor Products 

Motor Wheel 

Murray 
Nash Kelv. 

Pacific Mills 
Packard 

Reo Motor 

Republic Steel Corp. 
Secony Vac. 
Sparks-Withington 
Spicer Mfg. 
Stewart-Warner 
Studebaker 

Thermoid Co. 
Timken Roller Bear. 
U. S. Rubber 
Westinghouse E. & M. 
White Motors 

Willys Overland 
Yellow Truck 
Young Spring 


Last Sale 


NEW YORK Jun.3 May 27 


26 25% 
12% 


16% 
11% 


Corp. 


& Wire 
CHICAGO 


Asbestos Mfg. 


Bendix Aviation 
Borg-Warner 
Houdaille-Hershey B 


Modine 


Mfg. 


Perfect Circle 
Pines Winterfront 
Woodall Industries 


DETROIT 


Ex-Cell-O Aircraft & Tool 


Murray 


Corp. 
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Harrington Tops 
Tractor Sales for 
Graham -Bradley 


DETROIT.—First step toward 
the organization of a separate 
division of Graham-Paige Mo- 
tors Corp. to handle the Gra- 
ham-Bradley tractor was taken 
this week when Robert C. Gra- 
ham, executive vice-president, 
announced the appointment of 
E. J. Harrington as sales man- 
ager of the tractor division. 

At the same time, E. A. Pol- 
haus, who has served in various 
sales positions with the Graham 
organization since its formation 
in 1927, was named as assistant 
to Harrington. 

Harrington’s experience with 
the tractor business dates back 
to 1920-23 when he was with 
the International Harvester Co. 
Following this period, he be- 
came associated with a firm of 
consulting engineers who served 
clients in the tractor, truck and 
automobile manufacturing bus- 
iness. 

As tractor sales manager at 
Graham, he will have the job of 
seeing that inquiries from pros- 
pective dealers are followed, 
that new dealers are given as- 
sistance in developing and clos- 
ing sales, and that tractor serv- 
ice men are put into the field to 
assist dealers and owners. - 

“We intend to build a field 
organization,” Harrington said, 
“composed of men who not only 
know the detaiis of tractor me- 
chanics, and the uses of the var- 
ious farm implements designed 
to work with the tractor, but 
who can assist dealers to make 
sales.” 

Building a dealer organization 
will occupy most of the new 
sales manager’s time for the next 
few months. He intends to place 
further emphasis on the an- 
nouncement made recently that 
the Graham-Bradley franchise 
is now available to automobile, 
farm implement and other deal- 
ers, and hopes to add to many 
inquiries which that announce- 
ment brought. 


Truckers Hit 
Pettingill Bill 


CHICAGO—Opposition to the 
Pettingill bill, which has passed 
the House and is now before the 
Senate in Washington was voted 
by delegates to the annual meet- 
ing of the Central Motor Freight 
Assn. here in the Stevens Hotel 
after Ted V. Rodgers, president 
of the American Trucking Assns., 
and principal convention speaker, 
had delivered an address assail- 
ing the measure as harmful to 
motor freight carriers. 

According to Rodgers, the Pet- 
tingill “long and short haul” bill 
would give “blanket authority to 
the railroads to change their tar- 
iffs for short haul charges, often 
making such rates higher than 
for the same commodity carried 
in long haul,” and, as a conse- 
quence “would raise havoc with 
the trucking industry.” 

Preceding the evening banquet, 
at which Rodgers spoke, an elec- 
tion of officers resulted in the 
choice of Barney Cushman, Chi- 
cago, as president; Walter Mul- 
lady, Chicago, 1st vice-president; 
Alex Scherer, Ottawa, IIl., 2nd 
vice-president; Ben Johnson, 
Grand Rapids, Mich., secretary, 
and Ralph Bucklin, Chicago, 
treasurer. Chester G. Moore, Chi- 
cago, remains as chairman. 





Armeco’s Dividend 
MIDDLETOWN, O.— Direc- 
of the American Rolling 

Co. have declared a 
quarterly dividend of $1.12'2 
per share on the companys 4}2 
per cent cumulative convert- 
ible preferred stock. The divi- 
dend will be paid July 15 to 
stockholders of record June 15. 
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Founded in 1925 as Automotive Daily News 


Automotiue Neri: 


The Newspaper of the Industry 


Announcement of the change of title, subscription price 
and policy reprinted from last Saturday’s edition 


W mou moved ADN from New York to 
Detroit, we changed the frequency from five 
to two issues each week. At the same time we 
reduced the subscription price from $12 to $6 per 
year—but we continued the title, “Automotive 
DAILY News” because (we —— we thought 
some day we might go back to editions every 
working day. 


Now, we know that “daily” editions are im- 
practical not only from the editorial, but from 
the readers’ standpoint. It’s easier on the editors 
because they don’t have to do so much editing, just 
dump the grist of the day’s news into the hopper 
and let the reader winnow the grain from the chaff. 
Modern editing, however, as exemplified by Time, 
News Week and the news-magazines, employs a 
technique which is hard on the editors, but easy 
on the readers. 


News today must be boiled down to capsule 
size, easy-to-swallow and to digest! That is the 
style which we have adopted, and we know our 
readers like it, so that’s that! 


Beginning with the issue of June 4, we will 
drop “Daily” from our title (much as we hate to 
give up our popular moniker of “ADN”)—from 
now on (we hope until eternity) 


Automotive News 


will be our title and after all, “a rose by any other 
name would smell as sweet.” 


At the same time we will combine the mid-week 
four pages of Registration figures on both cars 
and trucks, the Production figures, the Plant ac- 
tivities and the Used Car Advertised Prices, into 
the regular Saturday edition—a change which 
many a reader has suggested during the past few 
years. 

Dropping the mid-week edition will make pos- 


“front office” or to wait until it was “routed- 
across-their-desk,” sometimes weeks after, when 
news we published was stale. 


We plan now to answer this with a “multiple 
subscription” rate of $2 per year for additional 
subscriptions mailed to the same address. For 
example: the first subscription in any dealershi 
or other place of business will cost $4; each od. 
ditional subscription will cost $2. Thus in the 
ordinary dealership, the “front office” will pay 
$4, but the sales, service, truck or used-car man- 
ager may each also receive an individual copy of 
Automotive News for an additional payment of 
only $2 per year—so to keep each of the men on 
whom YOU depend for your profits ALIVE AND 
ABREAST OF ALL THE NEWS in this in- 
dustry will cost just 25 cents per month! 


We are, as you see, trying to swallow the same 
kind of medicine we are handing out. We have 
taken advantage of this breathing spell to analyze 
our own business, to make the needed improve- 
ments which we all neglect during busy times. 

We propose to keep abreast of this rapidly 
changing industry and by every means at our dis- 
posal to merit the title of 


The Newspaper of the Industry 


and the confidence and respect which nearly 14 
years of honest service have won for us. 


At your service always, 
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SUCCESS- 


ona 
foundation of 


friendship 


It is an axiom in automobile merchandising circles 
that when you have the Chevrolet franchise you have 
friends — friends in the Chevrolet organization, 
millions of friends in the ranks of motor car owners. 
Only on a foundation built upon such friend- 
ship could dealers, in thousands of communities 
throughout the country, have established their long 
records of continuous service with Chevrolet. 

In city after city, town after town, the Chevrolet 
dealership has come to be regarded as a firmly 
established factor in the business of the community. 
Through the years, Chevrolet dealers — hundreds 
of them for 15 years or longer —have stood by 
Chevrolet, as Chevrolet has stood by them. These 
dealers have succeeded because they are the highest 
type of business man —and because Chevrolet has 
always sought to do everything within its power 


to help its dealers to succeed. 


CHEVROLET MOTOR DIVISION 
General Motors Sales Corporation 


DETROIT, MICHIGAN 
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